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BANKS MAY GIVE UP 
INSURANCE COMPANY 


Ask for Ten Per Cent. Reduction in 
Surety and Burglary 
Premiums 








CONFERENCE WITH SURETY MEN 
Cut in Rates the Provision to With- 
drawal of Long Cherished 
Plan 





There is considerable support for the 
assumption that the American Bankers 
Association is weakening in its long- 
cherished plan to organize an associa- 
tion insurance company to carry all the 
various lines now furnished to banks 
by stock surety and burglary insurance 
companies. 

This assumption is based upon knowl- 
edge of a conference in New York this 
week. President Hinsch of the Ameri- 
can Bankers Association, and Secretary 
Bartlett, of the Wisconsin Bankers 
Association, met with President Hillas, 
of the Fidelity & Casualty, and Presi- 
dent Joyce, of the National Surety. 

The bankers proposed to withdraw 
all plans for the organization of the 
American Bankers Association Insur- 
ance Company, if the insurance com- 
panies would grant some material re- 
duction in rates for the various covers 
known as general bank insurance busi- 
ness. 

Taken Under Advisement 


No promises were made but there is 
good reason to believe that the stock 
companies will not grant such a re- 
duction as was asked for; namely, ten 
per cent. The whole matter was taken 
under advisement. The bankers’ plans 
were to have a company with $500,000 
capital and $500,000 surplus. Some time 
ago it was learned that about half of 
the necessary funds had been sub- 
scribed. Of course there would be no 
diflicuity in the bankers obtaining the 
necessary amount of money to handle 
the insurance company but in all the 
controversies over the proposed plan it 
has appeared that the larger, most in- 
fluential banks have not been deeply 
interested in it. They are more inclined 
to take the view that the stock insur- 
ance companies, in many of which 
bankers are also directly interested, 
have, like the banks, an amount of 
money invested in an enterprise; that 
they are rendering a service and that 
they are entitled to a fair return on 
their investment. 
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Conflagration Proof 





THE HOME 





INSURANCE COMPANY 


NEW YORK 





ELBRIDGE G. SNOW, President 





Service to Policyholders and to Agents Unexcelled. 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, 


Commissions, 


Explosion, 


Haii, Marine (inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Rental Values, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm, Full War Cover. 






























STRENGTH REPUTATION SERVICE 
o28 Securit 
North British y 
Resources ample 


and Mercantile 
Insurance Co. 


ESTABLISHED 1809 


Fire, Tornado, Automobile, 
Sprinkler Leakage, War Risk, 
Explosion and kindred lines 


for all obligations. 


Service 
Expert advice on 
insurance problems. 


E. G. RICHARDS, Manager 
UNITED STATES BRANCH 
76 William St., 
NEW YORK CITY 


























EQUITABLE 


THE BIG FOUR 


AGE— STRENGTH— SERVICE— OPPORTUNITY 


A COMBINATION WHICH MAKES A WIN. 


NER FOR THE AGENCY FORCE OF THE 


EQUITABLE LIFE OF IOWA 


(Organized 1867) 
All previous records broken during 1917. Substan- 


tial increase in assets and paid for insurance. 


Net 


gain in insurance in force during 1917, $21,764,- 
972.88, or 72% of the amount paid for. 

MEN of CHARACTER can obtain further informa- 
tion as to the Company and Opportunities by 


addressing: 


H. E. ALDRICH, Supt. of Agents 


BUILDING, 


DES MOINES, IA. 




















TO TAX ESTATES ON 
INSURANCE OVER $40,000 


Ways and Means Committee’s Exemp- 
tion Has Important Selling 
Argument Bearing 


REDUCE GROUP INSURANCE TAX 


Was Eight Cents Per Hundred, Now 
Four—Heavy Increase in General 
Corporation Tax 


The War Revenue Bill of the House 
Ways and Means Committee is still in 
process of formation. Among the in- 
teresting changes is the determination 
to increase the general corporation tax 
on the purely net income phases of the 
law from 6 per cent. (as at present), 
to 18 per cent., which is a tripling of 
the rate, but this may be reduced to 
12 per cent. on amount of net earnings 
distributed in dividends, surplus, 
$90,000 Exemption in All 


The committee 


etc, 


voted to include in 
estates subject to the estates tax the 
proceeds of all life insurance in excess 
of $40,000. A cash exemption of $50,000 
is also permitted. The $40,000 life in- 
surance proceeds, however, is the total 
“life insurance proceeds” exemption. It 
doesn't make any difference how many 
policies the insured had, or the num- 
ber of the beneficaries. 


Reduce Group Tax 


The committee recognizes the grow- 
ing importance and value of group in- 
surance by reducing the tax on new 
group policies from 8 cents per hundred 
to 4 cents per hundred on net increase 
of insurance at risk. 

In view of the large number of poli- 
cies taken out on the inheritance tax 
argument the action of the Ways and 
Means Committee in fixing $40,000 as 
the untaxed limit will have a consider- 
able influence in the field. Many agents 
have used the inheritance tax argument 
as their principal argument At near- 
ly every general agency or company 
convention which has been held the 
last six months, there has been a pa- 
per of some sort on the inheritance 
tax, and it is scheduled for discussion 
at the coming convention of the Na- 
tional Association of Life Underwriters. 
Chairman Kitchin, of the committee, Is 
alleged by the “Economic World” to 
have made this remark in Washington: 
“This provision will get some ol the 
big fellows’ estates for otherwise they 
might tie up all their money in life in- 
surance,” 


(Continued on page 2) 
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How Agents Use 
Disability Clause 


TESTIMONY BY MEN IN FIELD 





Massachusetts Mutual Life Men Say 
Provision Aids Increase in 
Insurance Amounts 


The Massachusetts Mutual Life, 
through the editor of “The Radiator,” 
recent'y asked for representatives of 


the Company to tell how they are using 
the new disability clause. 
Replies were received from Joseph B. 
Thebaud, general agent at Buffalo; T. 
C. Hinds, of Henry K. Hill, 
manager at Louisville; and W. N. Hun- 
Williamsport, Pa. 


Company's 


Tuscola; 


ter, general agent at 
Mr. Thebaud the 
disability annual feature as the reason 


said he uses new 


for calling on old policyho'ders and in- 
ducivg them to increase the amount of 
insurance which they are carrying. 


Describes His Approach 


Continuing Mr. Thebaud said: 
“When the waiver of premium feature 
first came out a few years ago, I se- 
cured some business by making per- 
soral calls and suggesting to the policy- 


holders that they add this feature to 
their policies, saying it was necessary 
for them to be re-examined That 


point gotten over, it was comparatively 
easy to sell most of them additional 
insurance The annuity disability fea- 
ture will be an additional incentive to 
increase the amount of insurance in 
order that the policyholder may receive 
a larger income in the event of total 
and permanent disability than he would 
most cases, as with small 
of the face of the policy 
not amount to very 


receive in 
policies 10% 
per annum 
much 

“My approach to a policyholder of 
$5,000 or more, would be: that I was 
ealling to advise him, or her, that the 
Company was in a position to render 
real service, and that I thought it was 
a splendid thing for policyholders to 
add this disability feature to their poli- 
cies I have had some success lately 
in inducing policyholders who insured 
with me some years ago on small poli- 
cies to increase their holdings up to 
a policy paying $100 a month. income. 
There are a number of policyholders 
who have carried from three to five 
thousand dollars of insurance for some 
years thinking that this amount was 
considerable to leave their families; 
but after I have talked to them of the 
danger of losing this money by poor 
investments or of spending it, they be- 
come convinced that they should put 
their insurance on the income basis. 
They then realize how small an amount 
their present insurance produces and 
readily see the necessity of increasing 
their holdings, for $20 a month to the 
family of a man who has been making 
$3,000 a year or more does not seem 
very much. Now we have the addi- 
tional advantage of saying to our cli- 
ent that we are able to give him a 
contract that will not only provide this 
income for his family, but also, in the 
event of his becoming totally and per- 
manently disabled, will provide for the 
waiver of premiums and give him an 
income as long as he lives. This is a 
truly marvelous and appealing proposi- 
tion. 

“T think that every policyholder who 
is physically able to get and financially 
able to carry more insurance should be 
appealed to, and I believe in the service 
appeal as above outlined. It is my in- 
tention to go through the list of Buffalo 
policyholders and give out to the agents 
all the desirable cases that I can find. 
In other words, I believe that a drive 
should be made now, in order that 
service may be rendered to the greatest 
possible number of our policyholders.” 


does 














WANTED 








Advancement 





Assistant to General Agent in New York 
City of large Life Insurance Company. 


His work will consist of agency building. He will 
help and inspire present agents, procure and develop 
new ones. 


assured and remuneration commen- 
surate with results. 


State full particulars. 
“New York General Agent” 
c/o The Eastern Underwriter, 105 William Street, | 
New York, N. Y. | 





Address 











New Features Always Attract Attention 

Mr. Hinds said: 

“T believe that in presenting the sub- 
‘ect to old policyholders we should tell 
them of the Company’s decision and 
give them the necessary papers to fill 
sut. Most people object to paying for 
an examination, so it should be an easy 
matter to let the Company pay for the 
examination by taking a new policy at 
the same time the annuity feature is 
added to the old. When the policy- 
holder realizes the service he is getting 
and knows that he will never be for- 
gotten, he will be glad of the oppor- 
tunity of placing his additional insur- 
ance with the Company. Time brings 
changes, and there is a more wide- 
spread need of more insurance now 
than there was a few years ago be- 
cause of the decreased buying power 
i the dollar. 

“Something new always attracts at- 


putting out, and offer at the 
same time to add the new feature to 
their old policies, explaining that it 
requires an examination which, if they 
take new insurance, will be paid for 
by the Company, we can get the busi- 
ness. To the man who has $5,000, talk 
about the benefits of $10,000, with $1,000 


we are 


a vear income in case of permanent 
total disability; to the man who has 
$10,000, talk $20,000, ete. I have al- 


ready had some success talking about 
the new policy in terms of what it 
pays for total and permanent disability, 
and that appeals very strongly to our 
old policyholders who already know 
most of the Massachusetts Mutual fea- 
tures. 

“To the younger class of prospects 
I say, ‘We are issuing a new policy 
that, in case of your becoming disabled 
so that you cannot work, will pay you 
$500 a year as long as this disability 

















tention, and if we go to old policy- continues and at your death pay your 

heo'ders, tell them of the new policy beneficiary $5,000’—the amount being 

—— - ——— - — — | 

WANTED | 

| 

By an old established Life Insurance Company | 
TWO AGENCY SUPERVISORS 























producers. 
| 


under direct Home Office contracts 











The men we employ must be able to prove by past 
achievements that they are good organizers and 


They must be able to appoint agents and not only 
tell them how insurance is sold but show them how 


it is done. 


be more. 





Address 


Salary of $3,000 and expenses, but it will not re- 
main at that figure after results prove that it should 


“OPPORTUNITY” 


c/o The Eastern Underwriter, 105 William Street, 


New York, N. Y. 





whatever I think he can carry. I ex- 
plain right there that this is not an 
accident policy and does not apply to 
temporary disability or sickness.” 
Manager Hill’s Use of Clause 


Manager Hill, of Louisville, in dis- 
cussing how he uses the clause said: 

“IT have found recently that one of 
the most valuable points about our an- 
nuity feature is that it is useful to the 
agent when he strikes an applicant who 
states that he has all the insurance 
he wishes to carry. Right here I make 
an opening with annuity feature. ‘Sup- 
pose I sell you a contract that in the 
event of your becoming totally and per- 
manently disabled will provide that you 
will have no more premiums to pay 
on the policy until you are sixty years 
of age? In addition to this, the policy 
which I want to sell you will furnish 
you sufficient money to pay the pre- 
miums on your other policies, so that 
by buying my policy you are guarantee- 
ing the payment of the premiums on 
all of your insurance.’ Of course, I 
make our policy sufficiently large so 
that the annuity will cover the pre- 
miums on remainder of his insurance, 
and this too is an argument for a siz- 
able policy. Then, again, I would sug- 
gest to the agent that when he finds 
a selfish man, if he will use this an- 
nuity feature, it will appeal to his sel- 
fish nature from the fact that there 
~ay he a payment made to him during 


his lifetime.” 
Hunter Explains Two Cases 
W. N. Hunter, general agent at Wil- 


liamsport, said: 

“The writer had two cases recently 
which illustrate a use of waiver and 
annuity and which may contain a new 
thought for some of our agents. 

“He had two prospects, married men, 
age thirty-five, who both thought that 
they must take term insurance ‘for the 
time being,’ as they said, because they 
were ‘all tied up.’ One of them had 
Liberty Bonds and a mortgage on his 
house; the other had Liberty Bonds 
and new furniture. I think they both 
referred to the H. C. L. All these 
things seemed to them to make it neces- 
sary to take term insurance, where- 
upon I exalted waiver and annuity to 
such an extent that they did not feel 
that they could afford to take any 
chances of having policies without 
these features. As these provisions can 
only be incorporated in the new policy 
at the time of the conversion of the 
term upon evidence of insurability sat- 
isfactory to the Company, they finally 
decided to secure these features at 
once and so took Twenty Payment Life, 
on a quarterly premium basis. Waiver 
and annuity certainly saved us from 
writing two term policies for $8,000, 
and can be used to advantage in many 
of such cases.” 


To Tax Estates 
(Continued from page 1) 

The schedule of graduated taxes on 
estates in the new bill, as proposed, fol- 
lows: 

Tax is on the net estate remaining 
after deduction of funeral and admin- 
istration expenses, claims, losses, etc., 
and $50,000 exemption. 





Net After Deductions. Rate. 
Not exceeding $50,000............. 3 3% (now 2%) 
$50,000 to a 6% (now 4%) 
150,000 to a 9% (now 6%) 
$250 000 to UID ninccccawhans 12% (now 8%) 
$450.000 to $1,000,000............- 15% (now 10%) 
$1,000,000 to $2,000,000..........066 18% (now 12%) 
$2,000.000 to = $3,000,000...........4. 21% (now 14%) 
$3,000,000 to $4,000,000.............24% (now 16%) 
$4.000,000 to $5,000.000.........+.+.27% (now 18%) 
$5,000,000 to $8,000,000...........664 30% (now 20%) 
$8,000,000 to $10,000,000. ...........42 35% (now 22%) 
40% (now 25% 


Exceeding $10,000,000 


INSURED EIGHT TIMES 

James Whalen, president of the Port 
Arthur (Ont.,) Shipbuilding Co., and 
organizer of many industrial corpora 
tions, has insured with the Imperial 
Life eight different times. His aggre 
gate insurance with the Company 18 
$137,000. 
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Metropolitan’s New 
Disability Plan 


IT IS AN ADDITIONAL BENEFIT 


lis Provisions Before and After Sixty— 
$10 Monthly Annuity Feature 
—Other Facts 

The M-tropolitan Life has issued a 
new total and permanent disability 
provision. The features of the new 
provisicn are: 

In the event of total and permanent 
disability before age sixty, future pre- 
miums will be waived and, beginning 
six months from the date of receipt of 
proof of disability, the Company will 
pay an annuity of $10 monthly for each 
$1,000 of insurance during the remain- 
ing lifetime and continued disability of 
the insured. This provision is an addi- 
tional benefit and does not affect the 
insurance under this policy. Neither the 
waiver of the premium nor the pay- 
ment of the annuity will reduce the 
amount of the insurance payable at 
maturity or death, nor the loan or sur- 
render values. If, prior,to the maturity 
of an Endowment the Company has 
pronounced the insured entitled to the 
annuity such annuity will continue to 
be paid during the remaining lifetime 
of the insured (even after the maturity 
of the endowment) so long as he re- 
mains totally and permanently disabled. 

After Age Sixty 

If the insured becomes totally and 
permanently disabled after age sixty, 
the subsequent premiums will be 
charged against the policy as a non- 
interest-bearing loan, but the premiums 
so charged will be a lien against the 
policy. When disability occurs after 
the insured has attained age sixty, no 
annuity will be payable. - 

This new form of disability provision 
will be granted also under 20-Payment 
Life policies issued through the Inter- 
mediate Branch, but the monthly an- 
nuity payable in the event of total and 
permanent disability before age sixty 
will be $10 for each $500 of insurance, 
instead of $10 for each $1,000 of insur- 
ance, as in the Ordinary. 

Extra premiums are necessary for 
this provision. Commission will be 
paid on this extra premium at the same 
rate as on the regular premium. 

On and after January 1, 1919, policies 
in the Ordinary department, and the 
20-Payment Life in the Intermediate, 
will not be written with the old form 
of disability provision. After that date, 
if the applicant is not willing to pay 
the extra premium for the new form of 
disability provision, or if not eligible 
for such provision, the policy will be 
issued without any disability provision. 
Until January 1,1919, we shall continue 
to grant the old form of disability pro- 
vision when preferred. 

Plans To Which It Applies 

This new form of disability provision 
will not be granted on term, joint, or 
special class contracts, nor on any 
“corporate” plan, nor if the insured is 
over fifty-five at the time of issue, nor 
to women where not self-supporting, 
nor in any case where the insured him- 
self is not to pay the premium. It may 
be withheld in other cases where the 
occupation is such as to so warrant. 
In short, existing restrictions will be 
maintained. 

This new total and permanent dis- 
ability provision (annuity) will not be 
issued for more than $25,000 of insur- 
ance, so that when more than this 
amount is written, the excess will be 
issued under a separate policy. 


FRED G. BURNHAM DEAD 
Frederick Gordon Burnham died in 
his eighty-eighth year at Morristown, 
N. J.. a few days ago. He was attor- 

hey for the Mutual Life for years. 


Isaac Bier, an agent of the New York 
Life for thirty years, died a few days 
ago. 


John Hancock Plan 
For Relief Workers 


NEW RULES NOW EFFECTIVE 


$5,000 Maximum on Y. M. C. A., K. of 
C. and S. A. Men—$25 Extra War 
Hazard Premium 


Beginning August 15 the John Han- 
cock Mutual Life Insurance Company 
will write insurance on persons who 
are going abroad in the service of the 
Y. M. C. A., the Knights of Columbus, 
the Salvation Army, and similar organ- 
izations engaged in Allied relief work 
in the war (except Red Cross) on life 
or endowment forms, for a maximum 
(including existing insurance) of $5,000 
subject to payment of an extra war- 
hazard single premium of $25 per thou- 
sand. 

Civilians going abroad on business 
relating directly to the war will be con- 
sidered on similar terms. 

As is the case with Army and Navy 
risks, the Company pledges itself to re- 
turn, within one year after the war, 
such portion of the extra premiums 
paid as in its judgment will not be re- 
quired to cover the extra hazard. 

Red Cross workers will be insured as 
heretofore, on the regular terms for 
Army and Navy risks. 

BOOSTS J. K. VOSHELL 

The “Baltimore Underwriter” prints 
a column boost of J. K. Voshell for the 
presidency of the National Association 
of Life Underwriters. He began with the 
John Hancock; and in 1894 went with 
the Metropolitan Life. He is now 
chairman of the executive committee 
of the Baltimore Association of Life 
Underwriters. 


The Complete Program 
of Life Underwriters 


PRESIDENT TALKS ON FIRST DAY 
“How to Develop Life Insurance in 
._ Spite of the War,” One Theme 
Chosen 


President Priddy, of the National 
Association of Life Underwriters, this 
week announced the complete program 
of the big convention at the Hotel 
Astor, September 4-6. The two themes 
of the Convention are: 

“The Contribution 
Has Made and Will 
Winning the War.” 

“How To Develop Life Insurance In 
Spite of the War.” 

President Talks on September 4 

The complete program with the ex- 
ception of the Committee reports 
follows: 


Insurance 
Towards 


Life 
Make 


Wednesday Morning Session 

Convention called to order by President Priddy 
“America,” “The Maple Leaf,” Sung by the 
Assembly. 
Invocation—Charles Sumner 
Bishop of New York 
Word of Welcome 
The Life Underwriters’ 
y rk, 

Response—J. T. Wilson, President, The Life 
Underwriters’ Association of Canada. 
Lawrence Priddy, President, The 
Association of Life Underwriters. 
Convention Photo 
Address—Woodrow Wilson, President, United 
States of America 

Address—Sir Charles Fitzpatrick, Chief Jus 
tice of the Supreme Court of Canada 
Addresses—KReviewing activities of the two 
National Associations. 


Burch, Suffragan 


4)rra S, Rogers, President, 
Association of New 


National 


President J. T. Wilson, President Lawrence 
Priddy. 

Wednesday Afternoon 
Address—“Woodrow Wilson and the Doc- 
trine of Sovereignty.” Darwin P. Kingsley, 


President, New York Life Insurance Company. 
Address—“‘Life Insurance and Thrift.” Her- 
bert C. Cox, President, Canada Life Assur 
ance Company 

Discussion of above tapic, with questions 


and answers (Talks limited to five minutes.) 








Prudential 


Group 
Policies Sell 


mE 
PRUDENTIAL 


STREMGTH OF 
GIBRALTAR 





FORREST F. DRYDEN, President 








Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, 
privilege of naming beneficiary, good 
commissions, and the Company’s 
great experience in dealing with 
millions of workers in forty years 


Send for Particulars of Policy 


PRUDENTIAL 


INSURANCE CO. OF AMERICA 


Incorporated Under the Laws of the State of New Jersey 





THE 








Home Office: NEWARK, N. J. 











Address—“Science and War.” 
Actuary and Director, 
Company; President, 
America. 


Henry Moir, 
Home Life Insurance 
Actuarial Society of 


Discussion of above topic, with questions 
and answers. : 
Address—Harry L. Seay, President, The 


Southland Life Insurance Company; President, 
American Life Convention. 
Thursday Morning 

Address—“Canada’s War-Time Experience.” 
Thomas B. Macauley, President, Sun Life’ As- 
surance Company of Canada. 

Address—“Insurable Interest: How to Prop- 
erly Designate the Beneficiary of a Life Pol- 
icy.” James H. Moelntosh, General Counsel, 
New York Life Insurance Company; Presi- 
dent, The Association of Life Insurance 
Counsel. 

Address—“The Health of Each the Concern 
of All.” George E. Vincent, President, The 
Rockefeller Foundation. 

Addresses of fen Minutes Each—Present 
Day Opportunities for Women in Life Insur- 
nee.” Miss Leonora M. Cowick, President, 
New England Women's Life Underwriters’ As- 
sociations; Mrs Watkins, New York 


Jennie 


life; Miss Constance Woodward, Equitable 
Life 

Thursday Afternoon 
Address—“The Life Agent's Opportunity and 
Duty in View of War Conditions.” George 


W. Perkins, retired; Chairman, 
mittee, War Work 
mittee Y. M. ( A 

Address—*Life 


Finance Com- 
Council, International Com 


Insurance, Bank Credits and 


Mhrift.”. Sir Edmund Walker, President, Ca 
nadian Bank of Commerce. 

Address The Influence of Personal Habits 
Upon Life Expectancy.” J. H. Ke llogg, M.D., 


Superintendent, The 


Addresses 


Battle Creek Sanitarium. 


“Arguments I Have Used to Sell 


Life Insurance to Provide Funds for In- 
heritance Taxes and Succession Duties.” Clay 
ton M. Hunsicker, Fidelity M ttual; Frederic 
W. Fuller, Equitable Life Assurance Society; 


A. L. Farmer, New York Life; Julian S. My 
rick, Mutual Life ; 
Thursday Evening 
Annual Banquet, President Lawrence Priddy, 

presiding. 
Toast to President of the United States and 
to King George. 


Toast to the soldiers and sailors of Canada, 
the United States and our allies. 
Speakers Lord Reading, Charles E Hughes, 


Newton Wesle y 


Rowell 
Friday Morning 
Address—“The Relation of Life 


Insurance to 
he D »] 
’ evelo en ) ur 


Agricultural Re- 


sources.”” Prof. Melville Cumming, Canadian 
Department of Agriculture 

Address—Edwin Welles Dwight, M.D., Med- 
ical Director, New England Mutual Life In- 
irance Company. 

Address ‘iow I Personally Sell Twelve 
Million Per Annum.” Harry B. Rosen, New 


York Life. 
Friday Afternoon 


Address—“War-Time Arguments in the Sale 
of Life Insurance.” Edward A. Woods, Man 
iger, The Equitable Life Assurance Society 
Pittsburgh, Pa.; formerly President. The Na- 
tional Association of Life Underwriters 


of Prize Essays 
Presentation of Cups and Prizes. 
Report of Committee on Code of 


Reading 


Ethics 





KINGSLEY ON NEW LOAN 


Sure It Will Be A Success—Insurance 
Men to Take Active Part 
in the Campaign 


In discussing the Fourth Liberty 
Loan President Kingsley, of the New 
York Life, chairman of the Insurance 
Committee, said this week: 

“There is no question about the new 
loan being a success. The very life 
of the nation is at stake. All personal 
ambitions, all selfish plans must be set 
aside. We must save and lend that 
our boys over there may have the best 
equipment that money can buy 

“I believe that a healthy competitive 
spirit will be of great value to the 
teams who are working for high totals. 
This spring the New York Life offered 
two prizes for the man returning the 
greatest number of individual subscrip- 
tions and another for the largest single 
subscription. Other companies also of- 
fered prizes for the best showing made 
by their agents. Some such plan will 
probably be adopted for the new cam- 
paign. 

“Insurance men, I know, will not feel 
content unless their division again 
heads the Rainbow Honor Roll at the 
conclusion of the Fourth Loan drive.” 








A $4,000,000 MONTH 
It is reported that Harry B. Rosen 
had a $4,000,000 month in July. His 
August business has not been up to 
the average as a result of the serious 
iliness of his son. 
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How Managers Received 
Equitable’s Action 


A STEP IN RIGHT DIRECTION 





Views of Charles E. Townsend, Boston, 
John M. Riehle, New York, and 
E. A. Woods, Pittsburgh, Typical 


The anouncement that the Equitable 
Life Assurance Society will enter the 
field of accident and health insurance 
was received by the general agents of 
the Company everywhere as a step of 
the first importance, as a broadening 
of the Society's field of activities sig- 
nificant of the insurance trend of the 
times and as a step in the right direc- 
tion. Views of two of the Society's 
managers received by The Eastern Un- 
derwriter, are typical: 

Charles E. Townsend, general agent, 
Boston: 

“The Equitable Life Assurance So- 
ciety is to enter the field of accident 
and health insurance in accordance 
with the signs of the times, which are 
absolutely progressive. There is a 
tremendous opportunity in this field to 
increase the benefits of insurance to 
the public, and the Equitable with its 
commanding position is taking a step 
forward in this action. The insurance 
business in all of its branches as applied 
to the life and health of individuals is 
moving forward at a tremendous pace. 
With the Government advocacy of the 
idea of life insurance and with the pos- 
sibility that some form of such insur- 
ance may be continued after the war, 
a new impetus has been given to the 
business. It is a tremendous adver- 
tisement for our business when the 
United States goes into it. I consider 
this one of the most important steps 
forward in the history of the business. 
When a leading life insurance company 
increases its usefulness, it has a signi- 
ficance of marked importance. We are 
moving ahead and the signs of the 
times, as regards any ‘kind of insur- 
ance protecting the individual, are un- 
mistakable. Just a very few years ago, 
a statement was made that practically 
only one-fifth of the insurable popula- 
tion had been insured. This I under- 
stand applies to life insurance. 

“From now on, we may expect a real 


boom in every form of protection. Peo- 
ple know more about insurance than 
they ever did before, and its value is 
being better appreeiated than before. 
The time is fast approaching when in- 
surance will be classed as an absolute 
necessity and even now, men are buy- 
ing more freely than ever in the his- 
tory of the _ business. ‘Usefulness’ 
should be our motto. The more serv- 
ice a great life insurance company can 
render the public, the more good it is 
doing in the world and the more op- 
portunity for advancement. We are 
moving on—and rapidly. 

“Since the Equitable originated the 
system of Group Insurance, I consider 
this the next more important step which 
our great Company has taken.” 

John M. Riehle, New York: 

“As to the significance and importance 
of the action of the Equitable deciding 
to engage in writing accident and 
health insurance, I think it is wonder- 
ful. Life and accident and health in- 
surance go-hand in hand. Assuming 
that a man can provide a livelihood for 
himself and dependents if in good 
health, that man has met his first ob- 
ligation. By purchasing multiple pro- 
tection of the proper kind, he practical- 
ly performs the two other greatest ob- 
ligations man can have; i. e., the con- 
tinuance of that provision during his 
life, even through old age, and after 
his death. 

“What greaier service can the Society 
offer? Trained life insurance salesmen 
under the direction of the Society’s 
officers, will perform an economic serv- 
ice to the nation of tremendous effect.” 

Broadening of Scope 

EK. A. Woods, Pittsburgh: The Equit- 
able’s going into the accident business 
is something that I have wished for 
for a long time. There is no reason 
why a company that covers its insurers 
from accident risk as it does under the 
disability, double and travel accident 
indemnity clauses should not cover 
them separately; and I do not think 
there is any good reason why Equitable 
policyholders should have to go to 
other companies to buy accident insur- 
ance. 

It seems to me to come in most op- 
portunely at the present time, when 
not only is the insurance broadening 
in its scope, but when this additional 
privilege will help us get and keep 
agents, and I am very glad they have 
undertaken it. 


RE-INSTATEMENT 


Commissioner of Utah Says Some Com- 
panies Are Not Carrying Out Con- 
ditions of Contracts 





Commissioner Wells, of Utah, says 
the life insurance companies are carry- 
ing out their policy contracts so far 
as the war is concerned in a sgatis- 
factory manner, but with some com- 
panies there is one exception: 

“Provision for re-instatement of the 
policy when it lapses for non-payment 
of premium is usually embodied in the 
contract, the only requirements made 
of the insured being to furnish evidence 
of insurability satisfactory to the com- 
pany and the payment of past due pre- 
miums with interest thereon to date 
of resinstatement,” he says. “Informa- 
tion has reached the Department that 
many companies are, in such cases, at- 
taching riders with war restrictions re- 
quiring additional premiums in the 
event of war service in spite of the 
fact that the policy was free from 
such requirements. This Department 
has held and does hold that re-instate- 
ment is a right under the policy con- 
tract and means that the original policy 
with all of its terms intact and un- 
changed as to benefits, conditions and 
premium rates, shall be re-established 
just the same as if there had been 
no lapse in the payment of the pre- 
mium; and the companies are not war- 
ranted in endeavoring to attach riders 
or in undertaking to change the con- 
ditions of the original policy. A rein- 
stated policy must be identical with a 
similar policy kept in force by the reg- 
ular payment of premiums. Unfortunate- 
ly, however, many policyholders regard- 
ing re-instatement as a favor from the 
company rather than a right under this 
contract, have permitted these riders to 
be attached to their policies and some, 
unwilling to pay the additional pre- 
mium, have permitted their policies to 
lapse and thus the companies have 
done a great injustice to such policy- 
holders.” 





WASHINGTON APPOINTMENT 


Orville B. Drown, who for several 
years has been the representative of 
the Massachusetts Mutual at Wash- 
ington, D. C., has resigned and that 
Company has appointed John F. Cremen 
its general agent there. 














HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK | 
GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- | 
542,304.08. 





For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agents. 

256 Broadway, New York, N. Y. | 














Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambhitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 





ARTHUR E. CHILDS, President 


covering Permanent and 


The Columbian National Life Insurance Company 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Total 
Indemnity for Loss of Time— 
A Combination That Means Money for the Agent 


Agents seeking Attractive Contracts in good territory are invited to 
correspond with the Agency Department of the Company. 


BOSTON, MASSACHUSETTS 


Disability and Weekly 











PURELY MUTUAL 


Investigate 
before selecting your 
Company 





THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,604,426,324 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued 


POLICIES MOST FLEXIBLE AND EASY TO SELL 
Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


CHARTERED 1857 


GEO. E. COPELAND, 
Supt. of Agencies, 
Milwaukee, Wis. 


























* AMARI( 


THE DALLA TEXARKANAS 
BIG. FIwoatn’ 
TExas GREAT 


LIFE INSURANCE 
AUSTING BEAUMONT. 


SAN ANTONIDe Py 
eDELRIy COMPANYS 


Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


For Agency Contracts address 


0. S. CARLTON 


PRESIDENT 
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The Feminine Invasion of Actuaria 


By Florence P. Clarendon, Home Life 

















In Blue Beard’s castle, so the old 
fairy tales say. certain doors were 
locked, 2nd his curious little wife was 
forbidden to enter. In like manner 
the doors of some professions have 
been closed to women, and the Actu- 
arial Societies are among those that 
have refused passkeys. 

But women in all ages—modern and 
mediaeval, aye, as far back as Lot’s 
wife who was turned to salt for undue 
curiosity, and Eve, herself, who started 
the trouble by showing too much in- 
terest in fruit flavors—have been im- 
bued with the same inquisitive instinct. 
Like Blue Beard’s wife, the women of 
each successive generation have opened 
doors forbidden to them. It remained, 
however, for the woman of today to 
meld curiosity in facile alchemy with 
intelligence and ability, and with this 
potent fusion form a passkey which 
opened the doors of professions to 
which she had been denied access. 


High Honors for Miss Martin of Canada 


The Actuarial Society of America 
which includes some of the best known 
actuaries in the world has always per- 
mitted women to sit for examinations 
for Fellowship as well as Associate 
membership. Until within the last year 
or two the privilege has rarely been 
used. In 1916, there were 180 appli- 
cants who desired to sit for the ex- 
aminations of that Society; six of these 
applicants were women. Seventy-six 
of the men passed and three of the 
women. Miss G. Martin, a member of 
the Actuarial Department of the Mu- 
tual Life Assurance Company of Can- 
ada, was the only candidate of either 


sex who passed “cum laude” in both 
Sections of the initial examinations for 
Associate membership. In 1917, eight 
women were applicants for examina- 
tion; and this year there were thirty- 
six women knocking at the door of the 
Actuarial Society applying for an op- 
portunity to establish their merit for 
admission. 

The British mind accepts innovations 
slowly. Young women students and 
office assistants in Great Britain have 
rot yet been much encouraged in their 
mathematical tendencies. It is true 
that of late, owing to the prominent 
part they are now taking in office ac- 
tivities, they have been fostered to a 
certain extent in their desire for a 
knowledge of higher mathematics; but 
as yet neither the Institute of Actuaries 
in London nor the Faculty of Actuaries 
in Scotland has permitted women to 
s't for examinations. The young women 
have been allowed to approach the 
Gates of Actuaria and permitted to 
peek in—but they are denied admis- 
sion. Still “straws show the way the 
winds blow,” and signs are apparent 
that this drastic attitude will be 
changed in the future. An _ ultra-con- 
servative member of the Faculty of 
Actuaries in Scotland said recently, re- 
garding the advisability of admitting 
women to membership: 

“Probably after the war we shall 
have to seriously consider the ad- 
visability of admitting women to 
membership.” 

Anxious for Women to be Actuaries 


“Consider!” Unless all signs fail the 
British actuarial bodies will not only 


invite women to enter the profession, 
but will even coax them in, that they 

ay fill the gaps and straighten the 
lines in the depleted ranks of Actuaria, 
since the flower of its young manhood 
has fallen in the country’s defence. 
The following significant facts appear 
in the most recent report received from 
the Faculty of Actuaries in Scotland 
(June 10th, 1918):— 

“The total membership is now 
217. No new student has been ad- 
mitted during the year. Twelve 
men have died on military service. 
Since hostilities began 40 Fellows 
and 153 Students have joined His 
Majesty’s Forces for active serv- 
ice.” 

In the Institute of Actuaries of Lon- 
don the official Bulletin of May 27th. 
1918, states that up to December, 1917, 
390 members had entered military serv- 
ice, of whom 46 were killed in action. 


Depleted Ranks of Actuaries and Ac- 
countants 


The large number of young actuaries 
and accountants who are now engaged 
in military service has created an ever 
increasing demand for trained helpers 
which must be met to a great extent 
by women educated along these lines. 
Many of the large insurance companies 
foresaw this condition some time ago, 
and placed in their Actuarial Depart- 
ments college women who are trained 
mathematicians. Within the past few 
weeks one of the largest “Old Line” 
companies has added five Cornell grad- 
uates to its growing force of women 
actuarial assistants. 

The opinion regarding woman’s ad- 
aptibility for work in higher mathema- 
tics has changed from the old farmer's 
dictum that “Wimmen hev no head fer 
figgers.” It was formerly contended 
that the average college “Co-Ed” ecan- 
ned the subjects in the classical course 
of the University curriculum’ with 
greater interest than the scientific. May 
not this have been due to the effect 
ot traditional influence? “As the twig 


is bent the tree’s inclined,” and time 
was, not so many generations ago, 
when it was considered unfeminine for 
a woman to be versed in bookkeeping 
and mathematics. Indeed, in old Creole 
days, those dainty bits of French fem 
ininity in the Louisiana of ancient re- 
gime deemed it vulgar and plebeian, 
when shopping, to inquire the price otf 
a purchase! 

Times have changed, and woman's 
broadening horizon embrace a wider 
knowledge of many subjecis, and a 
more catholic viewpoint. In a course 
of lectures in bookkeeping and account- 
ing recently given in New York, de- 
signed principally for the instruction 
of business women, it was found that 


over a third of the students were 
women of wealth with education and 
experience along purely social lines, 


who desired to acquire sufficient in- 
formation on the subjects named to en- 
able them to audit the accounts of 
their own households (sometimes a 
menage of twenty or thirty servants), 
and to balance their personal bank 
accounts, 

In an address before the Insurance 
Institute of London. in December, 1917, 
Sir David Paulin, who recently resigned 
active management of the Scottish Life 
Assurance Company said: 

“Without the women we could 
not have carried on * * * in the 
Actuarial Department—the most 
technical and difficult of our varied 
work—they have shown capacity 
and aptitude. They study at night 
the theory of business and read up 
books about investments. It will 
not astonish me to hear in some 
future year when peace has been 
proclaimed that both the Institute 
and Faculty of Actuaries have 
thrown upon their doors’ to in- 
clude in their Fellowship women 
as well as men.” 

In America a woman at the head of 
an Actuarial Department is not un- 


(Continued on page 9) 
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EFQUITABLE 


Satisfied ? Mutual in Principle and Practice 


Impregnable in Strength 


enterprising, Conservative Management 
S your story as an Agent g 


Finished, or are you still 
waiting for the Big Chapter? 


Comprehensive, Adaptable Policies 
Low Mortality Rate 
I Prompt Payment of Death Claims 


Valuable Openings in Productive Territory 
For Energetic Ambitious Men. 


Efficient Service to Policyholders 





Training and Education for Agents 


A satisfied constituency gained by Fifty- 
eight years of public service 


Maryland A seurance Corporation 


These are some of the advantages enjoyed by 
Baltimore 


representatives of 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


LIFE of the United States 
HEALTH 
ACCIDENT 


JOHN T. STONE 


For agency openings address: 
President 


W. E. Taylor, Second Vice-President 


QUITABL 








“LIVE AND DIE WITH ASSURANCE” 


Meer + CO 


Mere Pp = 
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Advantages of 
Paid-up Additions 


VIEWS OF A CHICAGO OFFICE 





Darby A. Day Agency of Mutual Life 
Discusses Various Phases of 
Question 


At a recent meeting of the Darby A 
Day Agency of the Mutual Life in 
Chicago, I. B. Jacobs, an agent, dwelt 
upon the advantages of leaving divi- 
dends with the company instead of se- 
lecting one of the other three dividend 
options. The agency in commenting 
upon Mr. Jacobs’ talk, said: 

“He is right in his contention that 
more benefit would accrue to the policy- 
holder by leaving the dividends with 
the Company. 

“Let us take, for example, the case 
of a Twenty Year Endowment, $1,000, 
issued at age 35, applying our com- 
parison only for ten years, since we 
have been issuing policies on the pres 
ent basis for only about this length 
of time (eleven to be exact) and there 
fore have figures for comparison on 
policies from one to eleven years old. 





“If the present dividend scale is con 
tinued and the insured uses his divi- 
dend each year toward the payment of 
premiums he will receive in this way 
during a ten year period an aggregate 
amount of $91.64; but if he leaves his 
dividends with the Company, the paid- 
up endowment purchased by such divi- 
dends would in ten years amount to 
$142.26. The cash value of such paid- 
up endowment at the end of ten years, 
if he desired to use it for the payment 
of premiums, would be $107.72, or $16.08 
more than the total cash dividends if 
drawn out or applied on premiums. In 
addition to this advantage, he will be 
insured all the time for more than the 
face of the policy—-in fact, the average 
insurance in force for the ten year 
period would be $1,070. 

“Not only is this course more ad- 
visable than using the dividends as 
part payment of premium but it is 
much to be preferred to leaving the 
dividends with the Company at 3 per 
cent. compound interest. If the latter 
course is pursued, the sum total at the 
end of ten years would be only $103.47; 
whereas the reserve on the paid-up 
additions at the end of ten years woula 
be $107.72. 

“While the results here shown are 
for the first 10 years (based on pres- 
ent dividend scale), an idea can be 
gained of the results for the full twenty 
year period by using the same ratio 
of increase; and if the scale is main- 
tained, at the end of twenty years the 
paid-up additions on the policy above 
referred to would be more than $300. 
Whereas if the dividends are used by 
the policyholder each year toward the 
payment of premium, the benefit he 
would derive in this way would doubt- 
less be less than $200.” 


SERVICE MEN’S INSURANCE 


Will be One Subject of Discussion at 
Underwriters’ Convention Not 
On Program 


There is so much discussion of var- 
ious features of the Red Cross, Y. M. 
Cc. A. and Knights of Columbus insur- 
ance, that the subject may be discussed 
in open session of the National Asso- 
ciation of Life Underwriters. The 
agents themselves are divided respect- 
ing some features of this business, and 
the debate—if it takes place—will be 
spirited. 

Hotels are being swamped with re- 
quests for reservations, and the Hotel 
Astor the first week in September will 
harbor a wonderfu. aggregation of 
American and Canadian life insurance 
men. 


CARDINAL GIBBONS ON GROUP 


Says Plan Vastly Improves Relations 
Under Which Employers and Em- 
ployees Deal With Each Other 


The New York “Outlook” published an 
authorized interview with Cardinal Gib- 
bons by Ballard Dunn, which had ref- 
erence to the social benefit of Group 
insurance. In it the Cardinal is quoted 
as saying: 

“The plan vastly improves the re- 
lations under which employers and em- 
ployees deal with one another. In too 
many instances there is an attitude of 
mutual hostility. The proposed system 
will abolish this. It will stimulate the 
activities of the workmen and encour- 
age them to put forth better efforts in 
the interest of themselves and their 
company. It will also remove dread of 
the future on the part of the workers, 
in that it provides for ‘rainy days’; 
and, further, it will establish security 
and tranquility. * * * 

“The employees’ insurance plan is 
the very essence of benevolence and 
harmony. The employee will work 
more eagerly if he has a stake in the 
final goal for which the industry is 
striving. I might quote from the words 
of St. Augustine to substantiate this. 
That great Father of the Church said: 
‘Where there is love there is no labor, 
or if there is labor the labor itself is 
loved.’ ” 


Roger S. Vail, for several years rep- 
resentative of the Massachusetts Mu- 
tual Life in Chicago, has become assist- 
ant field director of the American Red 
Cross and is now stationed at Camp 
Custer. 


D. H. Johnson has been appointed 
ugency manager of the Fidelity Mutual 
Life at Columbus, O. 











Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industria] Policies from $12.50 to $1,000.00 


CONDITION ON SGCEMSES 31, 1917: 


PORN 6066068 6006.060000086008 20600 06s6e8seebee 0 65:00 rcebenesonesseeenedseeneeseses® $ 16,$60,439.04 
Liabilities ..ccccccccccccccccccccoccce C005000606s60000. CFS rOsSCRO CCHS CE SCRSSRSEROS 14,343,626.28 
Capital and Surplus......scccccseeeeees Sabttenes aenteteesbebeseadenneewsedeteed e 2,216,812.76 
EROGURMOD BE DORs acedsocettenernccesciaceececsdsecoccnqecceucesotous seeceeceees 131,790,562.00 
Payments to Policyholders ‘since Organizaticn ........ epnavsaneathieninnas 19,612,616.08 
Is paying its Policyholders nearly............--ccseseceececeecseeeceees 1,500,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 


15,000 PEOPLE 


Wrote to us last year, in answer to our advertising, for an illus- 
tration of the Fidelity “Income for Life.” This DIRECT LEAD 
SERVICE helped to make 1917 the best year in Fidelity’s history. 


AGENCY OPENINGS FOR THE RIGHT MEN. 
Write to-day 


FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 


Walter LeMar Talbot, 
President 














Insurance in force over 
$142,000,000 








Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 








NIAGARA LIFE BUILDING 


The Combined 


Life, Sickness 
and Accident 


policies, sold only by the 


Niagara Life Insurance Co. | 


(WILLIAM H. CROSBY, President) 
Protects the insured and his 
dependents. 





Live wire reliable agents may 
obtain very favorable 
contracts 











Communicate with 
E. H. PUKKE 
Vice-Pres’t & Gen’l Manager 
BUFFALO, N. Y. 








Mohawk Cor. Franklin Street, Buffalo, N. Y. 














Established 
1807 


Hes a hee 





and their beneficiaries, 
Great Policyholders’ Company. 


THE UNION CENTRAL LIFE INSURANCE COMPANY 


Jesse R. Clark, President. 

















THE REAR GUARD 


No more virile and efficient body of men can be found than the large army of life underwriters. 


Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 
of the Company and the Institution he represents. 
agent’s morale and chance of success. 


Four big success factors in the work of the Union Central 


The GOOD WILL created by farm loan investments 
developing the Country’s agricultural resources, an 
thereby contributing largely to the world’s food supply. 
The UNIQUE SERVICE extended freely to the insured 
meriting the appellation—the 





The stronger the rear guard, the greater the 


Agency Force are: 


The SECURITY of the non-fluctuating, panic and war 
proof investments, limited to first mortgages on carefully 
selected cultivated farms, and U. S. Liberty Bonds. 

The SAVING enjoyed by policyholders in premium de- 
posits, the result of the Company’s superior earnings, 
favorable mortality, and economy of management. 


of Cincinnati, O. 








Allan Waters, Second Vice-President 
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Provident agents find that in these war times it is not 
difficult to convince a man he is not carrying sufficient 
insurance. 


Provident Income Insurance is easy to sell 


Write for Information 


THE PROVIDENT 


Life and Trust Company of Philadelphia, Pa. 


Founded 1865 
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THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





oF BOSTON 


WILLIAM N. COMPTON, General Agent 
Metropolitan District 


INSURANCE COM 
MASSACHUSETTS 











Justifiable?” Cary J. Wilson, Supertn- 


i f 

Wide Range 0 tendent of Insurance, Kansas. 
’ Discussion. Harvey Wells, Oregon; 
Topics Chosen Lee B. Mosher, District of Columbia, 
and Bruce T. Bullion, Arkansas. (Five 

CONVENTION jpinutes each.) 
s “Standards for Inter-Insurance,” A. 
Justifiability of Extra War Premiums |, Harty, Superintendent of Insurance, 
to Be Discussed—Mansfield on Missouri. 

Civil Rights Discussion. R. S. Wells, Utah; S. A. 
Ce a ae : Olsness, North Dakota, and W. N. Van 
The National Convention of Insur- Gimp, South Dakota. (Five minutes 
ance Commissioners opens in Denver each.) é 
on September 10 and continues for three |. Agency and Brokerage gap ome 
more days. It is the forty-ninth session. siemeteoe: Ponders oggenmaani om 
The addresses of welcome will be de- Discussion. Jesse S. Phillips, New 
livered by Governor Gunter and Mayor york; William M. Shehan, Maryland, 
Mills, of Denver, the response be- and Frank H. Smith, New Jersey. (Five 
ing made by Superintendent Phillips, minutes each.) . 
New York. Then will follow the ad- “A Review of the Civil Rights Act, 
dress of President Cleary, of the com- as Affecting Companies, Policy Hold- 
missioners. The balance of the pro- ers avd the Depariments, as to Soldiers 





COMMISSIONERS’ 


’ 


gram follows: and Svilors,” Burton Mansfield, Insur- 
“The Fraternal Situation,” James R. ance Commissioner, Connecticut. 

Young, Commissioner of Insurance, “My Departmental Problems,” Will- 

North Carolina. iam A. McSwain, South Carolina; Al- 


Discussion. T. M. Henry, Mississippi; fred L. Harty, Missouri; E. Waldron 
J. A. Taake, Iowa, and H. O. Fishback, Smith, Maine; J. A. Taake, Iowa; R. G. 
Washington. (Five minutes each.) Poland, Montana, and other new com- 

“Special Reserve Funds and Special missioners. 

Surplue,” Rufus N. Elwell, Insurance —_- 
Commissioner, New Hampshire SOCIAL HYGIENE 

Discussion. Philip H. Wilbour, Rhode 
Island; E. Waldrop Smith, Maine. and Mutual Benefit Asks Agents to Co- 
Joseph G. Brown, Vermont. (Five min- Operate in Keeping Cities 
utes each.) Clean 

“State Supervision of Fire Insurance as 
Rates,” John B. Sanborn, Commiscioner The Mutual Benefit in the current 
of Insurance, Minnesota. edition of “The Pelican” after discuss- 

Discussion. William H. Tomlinson, {ng perils of soldiers from social dis- 
Ohio; Charles O. Austin, Texas, and C. eases, urges that agents co-operate 
F. Thomas, Kentucky. (Five minutes wherever possible with Y. M. C. A. au- 
each.) thorities and committees for civilian 

“The Fire Insurance Situation,” F. H. co-operation in social hygiene work in 
Ellsworth, Commissioner of Insurance, their respective communities. In some 
Michigan. cases, it says, it may be well to go 

Discussion. C. A. Ambler, Pennsyl- directly to city and town officials and 
vania; L. K. Arrington, Tennessee, and point out to them, personally, the need 
Otto L. Klauss, Indiana. (Five min- for guarding the morals of soldiers and 
utes each ) sailors who may visit these commun- 

“How Can Insurance Commissioners, {ties, as well as the young men who 
Individually or Collectively, Aid in Win- have not yet left for camp, but who ex- 
ning the War?” Alex. McCabe, Insur- pect to be calied. 
ance Commissioner, California. — 

Discussion. John S. Darst, West Vir- 
ginia: C. W. Fairchild, Colorado, and FOOD ADMINISTRATOR 
Fred W. Potter, Illinois. (Five minutes B. V. Von Lenden, of the New York 
each.) Life, has been appointed Food Admin- 

“Are Extra Premiums on Life Pol- istrator of the Globe-Miami district in 
icies on Account of War Activities Arizona. 








St. Paul Bldg., 220 Broadway, New York, N. Y. | 





come at the same time a general re- 


. . 9 
Fidelity Mutual 8 duction in the disability rates. With 
New Disability Clause the exception of the Ordinary Life rates 


at the younger ages, where the cover- 

age reaches out over a long period of 

years, all the disability rates have been 
. . . 3 ; reduced 

Suan de, ee, te All The maximum amount of insurance 

‘ - that will be issued on one life, with the 

tures of Form new disability benefits included, is 

se $25,000, and, of course, none but pre- 

The Fidelity Mutual Life, beginning ferred risks can be granted sallaion 
September 1, will issue a new disability containing this clause. 
clause. In describing its new features 7 
the Company says: 

The important forward step is made 
of providing a substantial total and 
permanent disability benefit that con- 
tinues throughout the life of the con- 
tract. The insured is guaranteed that R. W. Stevens, of the Mlinois Life, 
in event of total and permanent disa- has proposed several amendments to 
hility at any age, the Company will the constitution of the American Life 
waive the payment of all further pre- Convention. One amendment follows: 
miums; death and maturity benefits “The affairs of the organization shall 
will continue in full force, and there be conducted by the Executive Com- 
will be no deduction of premiums mittee, subject to the Constitution, By- 
waived on account of total and per- Laws and instructions given the Com 
manent disability. mittee at the annual meeting. It shall 
be the duty of the Executive Com 
mittee to arrange for the annual meet- 





PROVISIONS ARE BROADENED 


SALARIED OFFICERS 
American Life Convention Not To 


Elect Them On Floor, If Amend- 
ment Passes 


This feature greatly strengthens the 
whole proposition. It provides a per- | . 
manent benefit that does not stop at ("8 ®Mnounce a program for the same 
age 60. Life companies in general “"4 look generally after the interests 
make no provision at all for disability of the organisation The Executive 
occurring after that age. Our former CO™Mittee shall have the sole power 
clause provided for a continuance of '° elect and appoint salaried officers 
the insurance, by charging the premi- “"4 employees, and in no event shall 
ums without interest as a lien against “WU! Officers or employees be elected 
the policy. The new clause makes a ©" ®Ppointed by a vote of the Con- 
clean cut provision free of all uncer are 
tainty and it is quite the most liberal 

? > 
provision that has ever been offered A WOMAN IN $200,000 CLUB 

The first woman on the Pacific Coast 
to qualify for the New York Life’s 
$200.000 club i Mr M. Grace Brum 
baugh, of Seattle 


Second.—tIn event of total and per 
manent disability before age 60, the 
new clause provides, in addition to 
waiver of premiums, a monthly income 
to the insured, the first monthly pay- 
ment to be made six months after re- FRATERNAL VALUATIONS 
ceipt of proof of such disability, and Commissioner Cleary, of Wisconsin, 
to continue until maturity of the policy lHfas issued the Valuation Results as of 
to prior death. The old clause pro- December °1, 1917, of fraternal benefit 
vided for a lump sum annually and societies 
this did not commence until one year 
after proof of disability. Here again 
the whole plan has been made more Up to July 20th the Agricultural Life, 
liberal and more interesting. of Bay City, had received 2,034 applica 

In this connection, it is also a pleas Mjtions, representing $2,949,500 of insur 
ure to state that with the broadeningMance, and had in force $2,114,000. The 
of the disability provision there has{3Company is two years old 


THE AGRICULTURAL LIFE 











Service—First, Last, and Always 


The agent who is selling insurance in a company which for sixty-seven years has 
been rendering unexcelled service, does not work alone. Wherever he may be, he 
will find enthusiastic friends ready to bear witness that there is no better company 
in the land than the old Massachusetts Mutual. Our enviable record for service in 
the past and the low net cost of the perfect protection we furnish, make a com- 
bination that assures success to any real worker in the field. 


Occasionally we have a General Agency opening 
JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 
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54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 








The 1917 Record of Efficient Service 
by our Competent Agency Force 








New England Mutual Life Insurance Co. 
Boston, Mass. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 
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Lawrence C. Simon is 

Talked Too a successful agent of 

Much, So the Massachusetts Mu- 

Lost Sale tual Life in New York 

City. Recently he lost 

a case by talking too much. His own 
version of the incident is this: 


I was cock-sure that I was going to 
write my man. I had planned my in- 
terview, and everything went along 
very nicely until it came time to make 
arrangements for the doctor’s examina- 
tion. At this point, Mr. S., the pros- 
pect, hedged and told me he did not 
care to see the doctor. 


I then related to him a case I had 
had a few months ago, of $25,000, in 
which the man was examined and 
passed, but who, before I could get his 
signed application and check, was taken 
sick with pleural pneumonia. It just 
happened that Mr. S. knew this man, 
and knew the facts to be so, and when 
I said to him, “What afternoon could 
you see the doctor, Mr. 8S?” he replied, 
“Mr. Simon, I cannot possibly see your 
doctor before next Monday.” 


While he was talking to me, I had 
his card in front of me and noticed 
that I did not have his date of birth. 
Just at this point I said: “By the way, 
Mr. S., what month were you born in?” 
He replied: “I was born December 
19, 1865, but, Mr. Simon, let me see, 
I have six months before my insuring 
age changes, haven’t 1?” IT had to ad- 
mit that this was so, although I said 
to him: “We will not discuss that now; 
the main thing is to see whether or 
not the doctor will pass you.” But he 
stuck to the change of age, and finally 
decided he would not do anything until 
June 19th, when his age changed, and 
told me he would buy the policy at 
that time. 


I realize that this is one case where 
I had talked a little too much, and it 
taught me a good lesson. In the future 
I will not say anything more than is 
absolutely necessary. 


This morning, while coming into the 
building, I met him and stopped to 
talk to him a moment, and he said: 
“By the way, Mr. Simon, when will my 
policy come through?” I said: “What 
policy?” He answered: “Oh, I beg 
your pardon. You are from the Massa- 
chusetts Mutual, aren’t you?” I said, 
“Yes.” He said: “I thought you were 
from the————Company.” I then ques- 
tioned him a little closer and found 
that about eight or ten days ago he 
had been examined for a $10,000 Or- 
dinary Life policy in the other com- 
pany. 

Of course you can imagine my 
thoughts on finding out how I had 
fallen down on the case, but I really 
think that it will do a lot of good to 
publish this in “The Radiator” be- 
cause it will show that even though a 
man says he intends to wait until his 
age changes, he can be closed imme- 
diately, if handled by a good man. 


Courage is a very 

Only Fighters small word but it 
Can Sell stands as the key- 
Insurance stone to success, no 
matter what vocation 

one is following. It is perhaps the 
most important link between success 
and failure, says the Northern Assur- 
ance of Detroit. The. first symptom 


of loss of courage is when the insur- 
ance salesman makes up his mind that 
there’s no demand for insurance, and 
that there are no more prospects left 
—that the business is hard—and that 


he can make more at something else. 
Then the soul of hope and courage 
within his breast has been extinguished. 
He is a “goner” so far as selling in- 
surance is concerned. The man who 
confesses these things to himself has 
let the light of hope flicker out—his 
v'tal spark has fled—he has lost the 
essential qualities of life and manhood 

COURAGE. Of course, he can’t sell 
insurance. No man can who lacks grit. 
An agreeable manner—the tactful abil- 
‘‘y to approach men without irritating 
them--these all count for nothing un- 
less backed up by nerve and backbone. 


Only fighters can win selling insur- 
anee no man without a spine need ex- 
pect to do so. Nothing brings out fine 
qualities like opposition. 

Courageous men glory in manly strife 

they know that were this business 
casy there would be a stampede to get 
into it and a consequent reduction in 
earnings. Under the guise of a polite 
interview every man who tries to sell 
insurance goes into a business fight. 
He must go in loaded for bear and 
ready to fight to the last or furl his 
flag and call for a funeral dirge for 
a dead one. It’s either you or the other 
fellow who is going to come out vic- 
‘orious. Set your jaw and determine 
that it will be you. 

Just remember that millions of men 
zo contrary to their best interests every 
day—wilfully, blindly. Know that “your 
man” doesn’t know his best interest 
and you are there to make him realize 
it. It takes courage to fight; and fight 
you must if you expect to bring men 
to your way of thinking. 

* . + 


That the writing 

Group Insurance of group insurance 

and Industrial does not interfere 

Prospects with the sale of 

industrial policies 

is the view of Harry B. Kendall, super- 

intendent of The Prudential in Louis- 
ville. According to Mr. Kendall: 

“I, will admit that I had a feeling 
that group insurance would cause the 
cancellation of industrial business, and 
for that reason was slow in giving the 
policy a square deal. No doubt there 

















Metropolitan Life Insurance Company 
Home Office Building 





METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force... .$3,936,181,898 


It is greater than any other company 
in America in the number of its 
DOUCION 66.0 oc0sd esses ss tees 


It stood first in the world in amount 
of insurance placed in 1917 
eae aS siete vererrerrrer ck 

It stood first in the world in gain 
in insurance in force in 1917 
aan o0bnse0 0:0.060.0.0 0eeeT eee 

It stood first in the world in gain in 
income in 1917......$40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more 
than 15,000 agents, has undertaken 
to sell in 1918 $65,000,000 worth of 
War Savings Certificates and Stamps, 
making an allotment to every agent. 


JOHN R. HEGEMAN, President 








are other superintendents that feel the 
same way, but there is one way, and 
only one way, to get it out of your 
system, and that is to go out and write 
a group or two. 

“Labor turn-over at the present time 
is such that employers are in a re- 
ceptive mood; consequently are willing 
to consider such a proposition. They 
are at their wit’s end to know what 
ty do to get and hold employes. They 
are also making, in many cases, larger 
profits, and the small outlay necessary 
ty carry group insurance will not be 
'‘ooked upon adversely as would be the 
case when it is hard for them to make 
hoth ends meet. 

“While my experience in soliciting 
group insurance has covered but a part 
of only four months, I have found that 
it offers a good opportunity to solicit 
for a regular policy, as I succeeded in 
taking applications for a partnership 
policy in one case amounting to $50,000 
and an individual policy in another 
case amounting to $20,000. Both these 
applications were secured as a result 
of my calling in the interest of a group 
policy.” 








Seventy-five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 
written by an American company. 

Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU .STREET, NEW YORK CITY 








Mr. Eckley Hoyt 
of the Seranton 
agency, until re- 
cently a_superin- 
tendent of public 
schools, accepted a Mutual Life rate 
book one year ago. He has proved him- 
self resourceful, energetic, and the pos- 
sessor of other qualities that mark th> 
$200,009 producer. For example, a 
young man inhis territory a few weeks 
ago met with a tragic death while en- 
gaged inthe apparently safe business of 
running a circular saw. Recognizing 
the fact that the incident was such as 
to make the double indemnity clause 
peculiarly attractive to prospective in- 
surants, Mr. Hoyt saw his opportunity 
and acted at once. Up to date he has 
already placed, within two miles of the 
scene of the accident, the following list 
of policies: These are identified by 
numbers instead of names for obvious 
reasons. 2,510,792, for $5,000; 2513. 
998 for $5,000; 2,507,685 ‘for $3.000: 
0,120,040 for $3,000; 2.511.034 for $2,000. 
2,511,702 for $2,000: 2.511.883 for $1'500. 
2.507,482 for $1,500; 2.511.997 for $1,000. 
2,503,651 for $1,000; 2.511.881 for $1,000. 
2,510,721 for $1,000; 2.510.316 for $1,000. 
2,508,710 for $1,000—Points. 


ONE DIFFERENCE 


One man buys property on an invest- 
ment plan in order to provide for those 
dependent upon him. Another man 
buys life insurance. There is one very 
important difference between the posi- 
tions in which the families of the two 
— find themselves when the men 
die. 


The dependents of the first man are 
confronted first with the proposition of 
continuing the remaining payments on 
the property, and second, with the prop- 
osition of disposing of the property sat- 
isfactorily. For the first, ready money 
must be available at the necessary time, 
and for the second a buyer, but who of 
course will drive the very best bargain 
he can. 


How different is the position of the 
dependents of the man who bought life 
insurance. His future payments are 
canceled and his “property,” that is, 
his policy, is turned into cash imme- 
diately and without loss. 

—The Emancipator 


Better 
Than 
School Teaching 








—— 





Alonzo F. Baldwin, of Des Moines, 
where he enlisted from the home office 
of the Bankers Life Company, was re- 
cently killed in action on the battle 
front of France. 
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Bar Association’s ; 
Want Priddy Again . . . . . : 
: Model Insurance Code a a Missouri State Life Policies Rich In Selling Points 
a TO BE PRESENTED NEXT WEEK _At a number of meetings of 
- life underwriters held during : Facts— 
\ Thomas W. Blackburn and Former the = —" some of them of : . 
Commissioner Vorys on Committee an informal nature, a demand ' . 
—Te Repert in Cleveland has grown for the re-election of Over $156,000,000 of Insurance in Force 
Lawrence Priddy as president Over $27,000,000 of New Insurance Gained in 1917 
yf At the Cleveland annual meeting of of the National Association of Average Interest Rate Earned in 191 o 
18 the American Bar Association next Life Underwriters. They base 2 Bg ¢ 7 6.6% 
ry week there will be presented the re- their action on the fact that in- Policy Contracts New and Attractive 
L's : port of the Committee On Insurance porn ln se pane. ole Non-Participating Policies 
3 Law “" the pret of — — numevenn issues which they Participating After End of Premium Paying Period 
it is to be regarded as a model code. fi é = : vi 
“ Among those on the committee prepar- Mn tan ee Operating in 38 States, and the Territory of Hawaii 
2 ing the code are Thomas W. Black- meet with Mr. Priddy at the . " " 
burn, secretary of the American Life dc 4 M Q t L f | C 
7 Convention; A. I. Vorys, former Com- helm of the organization. issouri ta e t e nsurance ompany 
2 missioner of Ohio; and three other _When seen by a representa- Fastest Growing Life Insurance Company in America 
lawyers. tive of The Eastern Underwriter : . 3 
7 Strong provisions in the report are this week Mr. Priddy admitted Home Office, St. Louis, Missouri 
| made against twisting false statements that he had been appealed to by Pe 
and all which are designated perjury. representative members of the ~ 
A provision is made that all state- peg ees to a oe yen 
ments made by the insured in the ap- a ese requests ha een 
“ plication shall be deemed representa- coming to him for months; that A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
f tions and not warranties. he had had dozens of letters purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
ie Creditors asking him to continue in office; VALUES, make an INSURANCE PROPOSITION which in the sum of 
4 a eee foe ree and he said that in view of the ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
t. The provision about rights of benefi- t d bi rs i , 
ciaries and creditors follows: remencous 7c ems a a ests of all members. 
t “Sec. 42. When a policy of life in- ponte yA hie endian ts inner 
surance is effected by any person on quarters he would accept the THE I ENN MU I VAL 
— his own life in favor of some person . if h ; z 
oyt other than himself, or on po eg a aus af Oe canada Life Insurance Company 
te in favor of some person other than : . A . 
a. himself, having an insurable interest i pore pe ag lho aa OF PHILADELPHIA 
rin- therein, the lawful beneficiary thereof ; paign for the office. On January 1, 1909, rates were reduced and values increased to full 
nlic shall be entitled to its proceeds against = 8% reserve 
ate the creditors and representatives of : 
im- the person effecting the same; and the 
g- person to whom a policy of life insur- = 
“a ance hereafter issued is made payable, Inter Ally League of 
i P . : — . 
a may maintain an action thereon in his Insurance Companies = - 
sila own name; provided, that subject to A Y P / kh bl h 9 
_ the Statute of Limitations, the amount aii Bs b re Ou ermanent y 1Sta 1S ed: 
of of any premiums for said insurance, . Conmtnons ~~ es is —— here : 
ing paid in fraud of creditors, with interest ! the Inter-a y io ie of insurance Write for Territory 
on thereon, shall inure to their benefit Companies to handle the re-insurance 
1se from the proceeds of the policy, but Situation after the war, despite a ~_ ; ’ : tai 
ne the company issuing the policy shall be that no Egy ese oe ves p oa Pennsylvania—Ohio—West Virginia 
ity discharged of all liability thereon by tended t e Congress. nese are e 
wed payment of its proceeds in accordance Tesolutions passed: ve 
h with its terms, unless before such pay- The International F arliamentary Com- 
ist ment the company shall have written mercial Conference invites the Allied 1. 
Ss F ee ‘ ° 
a notice by or in behalf of some creditor, Governments: 
by with phe Ra of the amount (1) To co-ordinate legislation rela- PHILADELPHIA 
:. claimed, claiming to recover for cer- tive to the control of re-insurance, 
10: tain premiums paid in fraud of credi- a — to the commercial 
é tors; provided the insured under such freedom Of insurers, . 
y policy shall not be denied the right to _ (2) To organize in common a bureau Invasion of Women . 
0: change the beneficiary 4 _ right = record og soy eg Rage Into Actuarial Field 
a is expressly reserved in the policy.” oO Insurance at i , eT : 
Me Re tastadeonent to supply the interests concerned in (Continued from page 5) M 
The ision about re-instatement A!lied countries with the collective in- jyown. In conservative Boston, where ore 
a ee See ~~ formation necessary to a methodical };ains and race count more than fash- 
follows: ae distribution of the risks of reinsurance; jong and grace, the Actuarial Division Power 
“4% provision that if, in event of de- 3) To cause to be convened an Inter- 4; the Massachusetts Insurance Depart- 
‘“ fault in premium payments, the value Ajjied Conference, to consist of repre- ment was for many years under the di- To You 
ad of the policy shall be applied to the sentatives of insurance interests, for rection of a woman whose knowledge 
“4 purchase of other insurance, and if the purpose of examining what meas- ,, logarithms and law command the 
= such insurance shall have been in force yres the said Entente should take in respect of her confreres in the profes- 
“ and the original policy shall not have order to withdraw these operations gion Miss Emma Warren Cushman’s The more push there 
+4 been surrendered to the company and from enemy concerns and to distribute long tenure of office as Actuary of the = ° 
on ae the policy enw be ge among themselves the benefits of re- yjacgachusetts Insurance Department is behind you the more 
' within three years from such default, insurance. as mE by rare intelligence and , ave > 
upon evidence of insurability satisfac- — ee ese am” an tat. pow er you have. _We 
re tory to the company and payment of ~ te “i F I of the Actuarial So- furnish the push. This 
peininin xt wan : with % - secured by the policy. Such provision Man is a Fellow nage 7 3 
of arrears of premiums with interest, and “ d She leads where 1 he hel 
ie instateme shall stipulate that the policy may be ciety of America. She leads , push is the help we 
mn the payment or re-instatement of any p policy y f her eex will shortly follow " 
p- other indebtedness to the company Surrendered to the company at its home ee as ; give our men. No 
t- upon such policy, with interest at the Office within one month from date of ———__—_——_——_—— he lif . P 
i . lefault, for a specified cash value at other lite insurance 
»y rate of not exceeding 6 per cent. per Getauit, fo spe ‘ LA MONTE FOR SENATOR 
e, per annum.” least equal to the sum which would company does as much 
of The provision about lapsed policies Otherwise be available for the purchase George M. La Monte, former super- to insure the success 
in follows: of insurance as aforesaid, and may stip- intendent of Banking and Insurance Insure 1e § Ss 
“A provision which, in event of de- Ulete that the company may defer ae. andidate for of its Field Force. Ask 
y f th : ths for New Jersey, is a candidate for 
e fault in premium payments, after pre- Payment for not more than six months ; , anv Bankers Life man 
e miums shall have been paid for three after the application therefor is made.” United States Senator. any bi sL F 
6 years, shall secure to the owner of or write 
the policy a stipulated form of insur- 
“ ance, the net value of which shall be HOME LIFE INSURANCE COMPANY of AMERICA 
at least equal to the reserve at the ape iy A oe 
date of default on the policy and on PROTECTION FOR THE E B Li 
ai any dividend additions thereto, specify- Tats Company Sovnes all modern: forms of policy contracts from age 3 months ankers ife 
ing the : : P : kn. ne ay to 60 years. 
mat ee a ae ee INDUSTRIAL POLICIES are in full immediate benefit from date of issue. C 
3, sarees “ae es se’ eet yore bra 2% ee tal ee ov a valuable Disability clause and are guar- ompany 
e = a . 7 ain anteed by e Endorsement. 
2. per centum of the amount insured by GOOD CONTRACTS FOR LIVE AGENTS DES MOINES 
e the policy and of any existing dividend Executive offices No. 506 Walnut St., Philadelphia, Pa. 
additions thereto, and less any exist- BASIL S. WALSH, President JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treasurer 
ing indebtedness to the company on or 
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DOES SENATOR LEWIS TALK FOR 
THE WILSON ADMINISTRATION? 


In an interview this week in Paris 
given to a correspondent of the New 
York “Times,” who met him at the 
breakfast table, Senator James Hamil- 
ton Lewis, of Illinois, outlined for the 
reporter what he regarded as the main 
issues in the next Presidential cam- 
paign. In the Senator’s opinion the 
Republican and Democratic parties are 
soon to be nothing more than names 
which recall interesting political his- 
tory. The big questions, he says, will 
be those of an international nature 
growing out of our foreign policy after 
peace is declared, while the chief do- 
mestic question will be whether the 
United States Government shall con- 
tinue in the insurance business, in 
which it has been making inroads. He 
uses the word “continue,” not “ex- 
tend.” 

The chief point of interest in Sen- 
ator Lewis’ interview is not what he 
says so much as whether he is giving 
his private views or those of the men 
who are controlling destiny at the Na- 
tional Capital. The Senator’s opinion 
of himself and the Washington opinion 
of the Senator have not always agreed. 
Not only has he often been wrong, but 
frequently he has reversed himself. 
Washington correspondents long since 
ceased to grow excited over interviews 
given by the Illinois Senator. It is also 
recalled that his bill to extend the 
War Risk coverage to many Govern- 
ment employees not in uniform has not 
had the plain sailing that characterizes 
Woodrow Wilson measures. Evidently, 
Congress regards that bill as a Lewis, 
not a Wilson measure. 

But whether or not Senator Lewis 
is a spokesman for the Democratic 
party he certainly occupies no such po- 
sition with the Republican party and 
one can imagine the reception that hig 
interview will receive from Colonel 
Roosevelt, William H. Taft and Elihu 
Root. Some such idea as the Senator 
harbors no doubt took possession of 
a group of political leaders in Michi- 
gan where at first there was evidence 
that Henry Ford would get both the 
Republican and Democratic nomina- 


tions for Senator, party lines to be 
waived for this election anyway, but 
now it seems the Republicans object 
to Mr. Ford, while most of the news- 
papers in the state will have none of 
him. 

A careful analysis of Senator Lewis’ 
breakfast interview discerns a note 
which will cause considerable pain in 
high quarters. The Senator feels that 
if Wilson does not run for a third term 
the candidate will come out of the 
West, a dark horse so to speak. What 
a heresy to Mr. McAdoo, the leading 
exponent of Government insurance, and 
supposed to be in grooming for the 
Presidency! This little touch makes 
one almost feel as if the interview 
were not “official”; that the esprit de 
corps between the Senator from II- 
linois and the Secretary of the Trea- 
sury has been chilled. Undoubtedly, 
the Senator had a good breakfast to 
give such a breezy interview, and it 
is hoped that the next correspondent 
will interview him after dinner. 


That part of the interview relating 
to campaign issues is in part reproduced 
herewith: 


The next Presidential campaign will 
be on issues growing out of the inter- 
national peace conference rather than 
directly out of the war itself. There 
will be then a big international issue 
in American politics on whether the 
United States should have formal de- 
fensive and offensive alliances with 
other countries or continue its old free- 
dom and retain the privilege of co-op- 
erating in the future with this or that 
country or group of countries long 
enough to attain a specified worthy ob- 
ject, and no longer. There are bound 
to be two opinions on that question in 
America after the peace conference, and 
it will make our foreign policy the big- 
gest issue of the 1920 election. 

For that same campaign there will 
be two big domestic issues. First shall 
the wartime Government insurance be 
continued, and shall Government con- 
trol or ownership, found necessary in 
the war, be continued as a permanent 
normal policy in America and extended 
to include even more of our commercial 
irdustrial activities than at present? 

These are to be the three cardinal 
points of American politics immediately 
after the war, and for a long time to 
come. There is nothing in any one of 
them touching the past traditions of the 
existing parties, and there is nothing 
left of the old issues. Tariff is no 
longer a party issue, but a matter of 
international bookkeeping. The state’s 
rights issue has been killed by the 
South itself by its attitude on various 
recent questions. 

The new party alignment will be 
chiefly on foreign policy. We will find 
a group in the South and a group in 
New England that will favor strong 
permanent foreign alliances. In the 
West the tendency will be all the other 
way, because of the great foreign ele- 
ment of the population. No doubt there 
will be great changes in our immigra- 
tion law. Through immigration Am- 
erica must make use of its unutilized 
land. Draw a line between Omaha and 
St. Paul and another between San Fran- 
cisco and Seattle. Between those two 
lines we can find room for 25,000,000 
immigrants, allowing to each of them a 
farm as large as the largest peasant 
farm now cultivated in Europe. ‘These 
agricultural immigrants would be dis- 
couraged from coming if America had 
formal alliances with some countries, 
but not with others. Those from na- 
tions with which we had no formal al- 
liances would feel that their father- 
lands were being discriminated against. 
They would feel that they themselves 
were subordinate members in our citi- 


THE HUMAN SIDE OF INSURANCE 











BLANCHE D. FENTON 





Blanche D. Fenton, director of the 
women’s department of the W. M. 
Horner Agency of the Provident Life 
& Trust Company, Minneapolis, is mak- 
ing a splendid record writing women 
in Minnesota, Iowa, North and South 
Dakota, and has found that there are 
many women who can be trained to 
sell life insurance. The percentage 
of self supporting women in the North- 
west compares favorably with the 
number of women employed in the 
Kast, and, of course, the percentage is 
increasing rapidly. Miss Fenton has 
contributed an, interesting article to 
the Life Insurance Salesmanship Edi- 
tion of The Eastern Underwriter, which 
will be published next week, and in it 
she explains the objections offered to 
insuring their lives by some women 
and how these objections are met by 
her agents. 


zenship. We would produce for our- 
selves situations out of which friction 
would grow. America cannot afford to 
have such feelings of discrimination in 
the future. 

Furthermore, we can no longer con- 
sider our European relations as one 
thing and our Asiatic relations as an- 
other. When the war is over, Japan 
will say to her allies, England and 
France: .“I ask you to request of Am- 
erica that there shall be incorporated 
in the treaties a statement that my 
people are to have the same privileges 
in the United States as your people.” 
What could England and France say? 
And England must see that, whatever 
Asiatic readjustment there is, will have 
direct bearing on Australia. So the 
Asiatic question is no longer an af- 
fair between America and Japan, but 
a world question which would greatly 
complicate any alliances that we might 
venture to make with European coun- 
tries. 

The domestic issues that I have men- 
tioned are full of possible ramifications 
into many economic questions. We are 
going to hear from the farmers as 
never before. The farmers will tell 
us that their profits have been limited 
and their business regulated during the 
war, while others have been getting rich 
because of the war without restraint. 
This protest of the farmers will be a 
big factor in the campaign two years 
hence. They will create an issue by 
demanding Government warehouses 
through which they may reach the con- 
sumer without the long string of prof- 
it-taking intermediaries that now exists. 
The parties will have to declare them- 
selves as to the farmers as well as on 
the question of continuing an insurance 
system for workers and the questions 
of Government ownership and prohibi- 
tion. 





A movement of city officials in Edge- 
water, N, J., for lower rates is under 
way, 





Fred C. Calkins, Jacksonville, Fla., 
general agent of the marine depart- 
ments of the St. Paul Fire & Marine 
and Hanover Fire, has started a ma- 
rine column in his pert little paper, 
“Florida Chit Chat.” 

* * . 


Lieut. Frank A. Will, assistant medi- 
cal director of the Bankers Life of Des 
Moines, is now on duty in London, as 
a member of the U. S. Medical Reserve. 
Lieut. Will was trained as an eye spe- 
cialist in Vienna and is now using his 
expert knowledge in the treatment of 
English and American soldiers whose 
eyes have been damaged in battle. 

* a * 

Hendon Chubb, of Chubb & Son, H. 
E. Eggert, also of New York, and W. 
R. Hedges, president of the Boston In- 
surance Company, are paid a warm 
tribute by the United States Shipping 
Board in its summary of the history 
of marine insurance in the United 
States just published. Of these three 
gentlemen it says: 

“Since taking the chairmanship of 
the United States Shipping Board, 
chairman Edward N. Hurley has made 
it a basic policy to surround himself 
with the best experts in their official 
lines that can be obtained. It was this 
policy which brought to the Insurance 
Committee of the Shipping Board the 
services of Hendon Chubb and H. F. 
Eggert, of New York, and W. R. Hedges, 
president of the Boston Insurance Com- 
pany. It is through thes experts all 
insurance problems must pass.” The 
Shipping Board traces the history of 
marine insurance in the United States 
from its inception in 1721 in Philadel- 
phia, to the present day, showing how 
it steadily increased from that date to 
the Civil War, when the advent of the 
iron vessel, together with four years 
of war, did much to push the American 
wooden clipper ship off the seas. 

Approximately $30,000,000 in premi- 
ums had been set aside by the Ship- 
ping Board up to July 29 this year. 
Sstimated losses of all kinds suffered 
by the Emergency Fleet, including dam- 
ages of ordinary character, amount to 
about $13,500,000. Among the largest 
losses sustained through collision was 
the loss of the steamship ‘“Westerly” 
on her maiden trip, sunk in mid-ocean 
with a loss of $1,500,000. Other losses 
of more than a million dollars, due to 
submarine sinkings, were the “Actaeon,” 
$1,250,000; the “Chatahoochee,” $2,- 
000,000; the “President Lincoln,” $3,- 
000,000, and the “Florence H.,” 


$1,000,000. 
7 * * 


Henry Sliosberg, legal adviser in 
Russia for the New York Life, and a 
fearless opponent of the Bolsheviki, was 
assassinated in Petrograd, according to 
a Copenhagen telegram to the New York 
“Times.” Sliosberg was the chief de- 
fender of Jewish rights and liberties 
in Russia, and had defended many so- 
cial revolutionists. 

* * ™ 

Winslow Russell, agency manager of 
the Phoenix Mutal Life, who is doing 
splendid war work in Washington, was 
recently asked if he did not want to 
take a trip in an aeroplane, and ascend- 
ed with a crack aviator Before enter- 
ing the ship Mr. Russell was informed 
that the ascent would be about 3,000 
feet. As Mr. Russell had never been 
up in an aeroplane he thought the ad- 
venture was one which he should not 
miss It was a nice day with no breeze, 
and after descending 3,000 feet the avia- 
tor went up another 3,000. All went 
well, so he proceeded to do various 
dips and other feats, winding up with 
a nose dive. Mr. Russell is gradually 
recovering from the trip, but has de- 
cided in future to confine his trans- 
portation to railroads and automobiles. 
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Higher Insurance 
Limits Are Voted 


TEN PER CENT. MORE ON AUTOS 








Subject to Reconsideration of Execu- 
tive Committee at Meeting in 
September 





By a mail vote of the Executive Com- 
mittee of the National Automobile Un- 
derwriters’ Conference, it has been de- 
cided to advance by ten per cent. the 
insurable values of cars, except the 
1918 models and cars over $3,500 value, 
which are now on the open list. 

There have been considerable differ- 
ences of opinion as to whether this ad- 
vance is necessary and the action of 
the committee members in favoring 
the increase has been taken, in most 
cases, pending the reconsideration of 
the entire subject at the next full meet- 
ing of the executive committee. This 
meeting will be held in September, 
most likely about the same time as that 
of the Western Union which is sched- 
uled for the fourth. At that time the 
executive committee will also consider 
the proposal to make the insurable 
amounts advisory instead of mandatory. 

Too Many Changes 

It has been suggested that the limits 
be made advisory under the non-value 
form, the present limits to remain for 
valued forms and that the existing per- 
centages be applied to the latest list 
prices instead of the original list prices. 

It has also been pointed out that 
not only this change but several others 
may be found necessary. If the in- 
crease just voted upon is made at once, 
a other change in the schedule may be 
made in September after the meeting 
of the executive committee and still an- 
other before the insurance season next 
Spring. Some members do not believe 
that the situation warrants so many 
changes in the schedule. These are 
some of the views expressed during the 
controversy as to the advisability of 
voting an increase. The whole subject 
has grown out of the action of the Gov- 
ernment in ordering what would appear 
to be an almost complete suspens‘on in 
the manufacture of passenger cars after 
January 1. This action was at once re- 
flected in the prices asked for old cars. 


PIKE SUCCEEDS ANDERSON 

Edward Anderson, special agent of 
the L. & L. & G., in Maine and New 
Hampshire, has resigned. He is suc- 
ceeded by J. Howard Pike, formerly 
F. W. Bauer’s assistant, located at Bos- 
ton. Before going with the L. & L. &G., 
in Boston, Mr. Pike was an inspector 
of the New England Bureau. 


Wants Change in 
Enemy Alien Clause 


WRITES VIEWS TO COMPANIES 
Commissioner Cleary Thinks Companies 
Have Protection Now, But Assured 
Has Not 


Madison, Wis. Aug. 20.—Commis- 
sioner of Insurance M. J. Cleary is 
having correspondence with the fire 
insurance companies over the clause 
in the policies referring to the “trading 
with the enemy” act. 

The companies have recently inserted 
a clause in their policies providing that 
if any of the property covered by the 
insurance in the policy belongs to an 
alien enemy or an ally of an alien 
enemy, the entire policy is void. 

“That clause is a protection to the 
companies under the ‘trading with the 
enemy’ act,” said Mr. Cleary, “but it 
is not a protection to the policyholders 
and I am trying to obtain an amend- 
ment which will protect both the policy- 
holders and the company.” 

It is pointed out that merchants, 
wholesalers, etc., not only carry insur- 
ance on their own stock but on goods 
which have been sold and are not de- 
livered, or which for any reason may 
be in their keeping. If it should be 
shown that some of the property cov- 
ered by the insurance policy belonged 
to an alien enemy, no matter how small 
the amount under the new clause the 
entire policy would be void. 


“HERALD” MISQUOTES BONNOR 


London Man Suggested That American 
Companies Enter British Field 
for Reinsurance Only 

George A. Bonnor, a London insur- 
ance man who is visiting in New York, 
has been misquoted by the New York 
“Herald”. Unfortunately, the newspa- 
per’s error has been repeated in the 
insurance press. Mr. Bonnor wishes 
to make it clear that what he has said 
regarding American companies enter- 
ing the British field has to do entirely 
with reinsurance, whereas the articles 
published regarding him have _ repre- 
sented him as being a direct insurance 
man. Therefore, he did not, as has 
been erroneously published, urge Amer- 
ican companies to enter England for 
fire and marine direct business, but 
vather for reinsurance business solely. 
Mr. Bonnor’s remarks to the “Herald” 
representative are quoted here, but 
with the changes necessary to place 
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INSURANCE COMPANY 
OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 
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him in his correct position as a rein- 


surance mé not ¢ irect insurance . : . : 

oy Mr Bes peo t insuran The premium income of the Maryland 
pert eae eee ee Motor Car Insurance Company for the 
It is high time that American companies first half of 1918 was $239,000, a gain 


should come to England with their re-insur- 


of 23 per cent. 





ance branch offices, just as the English com 

panies have come to America in years past. 

There are only three or four American com- 

panies represented in England as against \ 

dozens of English companies which do busi- W A N T E D 

ness on your side of the water Before the 

war the German, A istri n and Russ an com ° 

panies had the field practically to themselves Position as Auditor—heen over 
in England, as far foreign ye-insurance twenty-five years in present position 
brsiness was concerned. The first two nation and think may better myself. Know 
ilities dropped out with the breaking out of fire insurance pretty thoroughly and 
hostilities, of course and the Russian com i . 

= ales Wiehe dewh when the covelution want called an expert accountant Can 
to smash through the usurpation of — the bring assistant stenographer and 
Bolshevists typist, also good at figures. 

The foreign field, therefore, is practically 

‘noccupied in England, and American re-insur Address “AUDITOR” 

ance interests should avail themselves of the an . , 

*xceptional opportunity that is afforded them c/o THe Eastern UNbeRWRITER 
without delay. The great friendship now ex 105 William St New York, N. Y 
isting between England and the United Stites : doo : 
would give your American mnsurance men 











easy sailing in our country. 
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Fire and Casualty Men 
To Meet Separately 
FEDERATION AT ATLANTIC CITY 


Casualty Men Will Meet at Coast Re- 
sort Too—Fire Agents to Have 
Big Convention 


The National Association of Casualty 
& Surety Agents will meet in Atlantic 
City on October 27-28, and not in Cleve- 


land, where the National Association of 
Insurance Agents will meet. This in- 
formation was given to The Eastern 
Underwriter this week by President 
Burras, of the casualty agents’ organi- 
zation. News of the different meeting 
places will come as a big surprise to 
the insurance world. 

In the meantime, the National Coun- 
cil of Insurance Fe derations cancelled 
the arrangements to meet in Cleveland 
currently with the local agents and the 
casualty agents and has set October 28 
and 29 as the date of its annual meet- 
ing, in Atlantic City. 

To many it will appear that the in- 
surance interests have lost an unusual 
opportunity to have a real universal 
gathering just like the bankers, the 
funeral directors and other business 
men. Plans were long and carefully 
made to bring as many insurance men 
as possible, of all classes, together in 
Cleveland on the original date set for 
the local agents’ meeting, October 8, 
9 and 10 

At the time the meeting was planned 
it could not be foreseen that the gov- 
ernment would change the date for 
commencement of the Fourth Liberty 
Loan campaign. When the government 
announced the change in date it was 
realized that the very men who would 
contribute most to the success of the 
convention would be up to their eyes 
in the loan campaign, and the plars 
were changed. 

The original plans were thought to 
be particularly advantageous at this 
time, as so much is taking place in the 
insurance business which is viewed with 
apprehension. 

More Speakers Announced 

The program of the National Asso- 
ciation of Insurance Agents is shaping 
up and is well-represented in casualty 
topics. The new speakers announced 
include Charles H. Holland, Royal In- 
demnity; David Rumsey, the well known 
insurance lawyer; John T. Stone, Mary- 
land Casualty; Guy Mason, tax expert, 
and F. J. T. Stewart, president of the 
National Fire Prevention Association. 
Charles G. Meek, of the American Ex- 
change National Bank, New York, will 
talk on “Insurance, the Prop of Fi- 
nance.” Mr. Meek was formerly pres- 
ident of the National Fire Prevention 
Association and secretary of the Na- 
tional Association of Credit Men. 


SUPPORTS NATIONAL COUNCIL 


Resolutions of National Association of 
Insurance Agents, Officers and 
Committeemen 


At the special meeting of the officers 
and members of the executive com- 
mittee of the National Association of 
Insurance Agents in New York last 
week the following resolution was un- 
animously adopted: 

“That this Executive Committee ot 
the National Association of Insurance 
Agents pledges its fullest support to 
and active co-operation with tne Na- 
tional Insurance Council in the present 
crisis in the insurance business, and, 
consistent with its attitude since its 
22nd Annual Convention at St. Louis, 
October, 1917, authorizes its officers to 
meet with the Naional Inwranee 
Council at such times a-d places as 


may be necessary, wit full power to 
National A3-:ocia- 


use the forces of the } 


tion of Insurance Agents in such man- 


ner as it may be moet expedient.” 

The National Insurance Council’s 
idea is that the problems now confront- 
ing the insurance business are such 
that this organization which grew out 
of the World’s Insurance Congress 
three years ago, and which was formed 
out of other insurance associations, 
could now be used to advantage in 
presenting a united front against the 
various inroads with which the business 
is threatened because of government 
activity in industries. The National 
Association of Insurance Agents quite 
naturally is ready and anxious to pro- 
mote any movement for the good of 
the business as a whole. 





TO BE “WAR CONFERENCE” 


Federation Men t Meet Separately in 
Atlantic City—Plans Not 
Completed 


The annual meeting of the National 
Council of Insurance Federations is to 
be a “War Conference.” The date and 
place of the meeting has been changed 
from Cleveland, October 9, to Atlantic 
City, October 28 and 29. 

Plans for the “war conference” have 
not been taken up actively yet, as the 
executive committee met to discuss de- 
tails in New York only last Wednes- 
day. The work done by the insurance 
agents and companies for winning of 
the war and the att'tude of the govern- 


ment toward the insurance business 
will be the dominant notes. It had 
been intended to meet in Cleveland, 


October 9, with the National Associa- 
tion of Insurance Agents. 

The annual meeting of the New York 
State Federation will be held in New 
York October 26. This will enable the 
delegates to leave Saturday afternoon 
for Atlantic City, spend Sunday there 
and be on hand for the annual meeting 
of the Council Monday. 

The executive committee of the New 
York Federation met Wednesday and 
decided on greatly extending its plans 
for a campaign of publicity regarding 
the insurance business generally. 


HAYDEN CHIEF ENGINEER 

C. F. Hayden has been made Consult- 
ing Engineer of the Continental, Amer- 
ican-Kagle and Fidelity-Phenix. C. W. 
Pierce, at present engineer of all three 
companies in the New England field, 
has been called to New York to suc- 
ceed Mr. Hayden as Chief Engineer. 
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INSURANCE COMPANY 
OF AMERICA 
NEW YORK 


Incorporated Under the Laws of the 
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THE HANOVER 


FIRE INSURANCE COMPANY 
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the real strength of an insurance com 
pany 18 in the conservatism of its man 
igement, and the management of THE 
HANOVER is au absolute assurance of 
the security of its policy. 
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Agents Responsible 
For Insurance in 
Outside Companies 


BAR ASSOCIATION MODEL CODE 





Prepared for District of Columbia— 
Close Tab on Lloyds and 
Reciprocals 


The report of the Committee on In- 
surance Law for the District of Colum- 
bia, appointed by the American Bar As- 
sociation, is now ready and will be 
presented to the association at its an- 
nual meeting in Cleveland next week. 
The committee consists of A. I. Vorys, 
Thomas W. Blackburn, Charles W. 
Farnham, Ashley Cockrill and U. S. G. 
Cherry. It is of wide interest to in- 
surance men as there have been many 
conferences and an ideal code is 
wanted. 

Provision is made for a tax of 1 
per cent. on gross amount of premiums. 


Regulation of Agents 

In Section 23, regulating agents, it is 
provided that an insurance agent shall 
be personally liable on any contract of 
insurance made, issued or accepted 
through his agency by any company not 
licensed by the superintendent to make 
the insurance provided in such con- 
tract. 

One paragraph reads: “A person who 
is authorized by a company to solicit 
insurance or application therefor shall, 
in any controversy between the insured 
or his beneficiary, and the company, be 
held to be the agent of the company 
issuing the insurance solicited or so 
applied for, anything in the application 
or policy to the contrary notwithstand- 
ing.” 

Unearned Premiums 

A section regarding unearned pre- 
miums follows: 

Sec. 29. The unearned premium on 
insurance other than life insurance 
shall be found by computing either a 
pro rata amount or 50 per cent. of the 
whole amount of premiums received 
and receivable on unexpired risks and 
policies running one year or less from 
date of policy and a pro rata amount 
of all premiums received and receiv- 
able on unexpired risks and policies 
running more than one year from date 
of policy. But on ocean marine and 
on inland navigation and transportation 
risks the unearned premium shall be 
found by computing 50 per cent. of the 
amount of premiums received and re- 
ceivable on unexpired risks and poli- 
cies running one year or less from date 
of policy, and 100 per cent. of the 
amount of premiums on all untermi- 
nated voyage and transit risks. 

Every risk specifically rated upon 
schedule must be inspected and a writ- 
ten survey of such risk furnished the 
district commissioner. The anti-dis- 
crimination section follows: 

“No company and no rating bureau 
or person engaged in making or charg- 
ing rates for fire insurance shall fix or 
charge any rate for fire insurance upon 
property in the district which discrimi- 
nates unfairly between risks in the ap- 
plication of like charges and credits, 
or which discriminates unfairly be- 
tween risks of substantially the same 
hazards and territorial classification, 


having substantially the same degree 
of protection against fire.” 
Lloyds and Reciprocals 

All associations of underwriters au- 
thorized under the title of Lloyds and 
their attorneys and_ representatives 
shall respectively be subjected to the 
same supervision .by and required to 
make the same reports to the superin- 
tendent as are required of insurance 
companies and their representatives 
transacting similar kinds of insurance, 
and ‘they shall be governed by the same 
laws regulating the certification of 
agents; they shall pay the same taxes 
and license fees as are required to be 
paid by such insurance companies and 
shall maintain the same reserves. 

Regarding limitation of risks of in- 
dividual underwriters the report pro- 
vides that no one risk shall exceed one- 
fifth the amount of assets in the hands 
of the attorney and the committee and 
the liability assumed by the individual 
underwriters unless any such excess 
shall be promptly reinsured. 


ACTIVITY IN PENNSYLVANIA 





Three Successful Meetings Held By In- 
surance Federation—Addressed 
By Albert N. Wold 

Three successful Pennsylvania Insur- 
ance Federation meetings were ad- 
dressed this month by Albert N. Wold, 
secretary of the Federation. 

At a meeting in Warren County on 
August 7th, the insurance people then 
subscribed $200 to the Maintenance 
Fund of the organization over a two 
year period. A similar amount was 
subscribed by ‘tthe Crawford County 
agents at a meeting held at Mead- 
ville, August 9th, for Crawford County. 
The third meeting at Butler, Pa., was 
a luncheon. Butler County agents sub- 
scribed $600. 

U. S. Rogers, chairman of the War- 
ren County branch of the Insurance 
Federation, appointed the following 
committee to canvass the insurance 
men of the county for funds and to 
solicit additional members: George L. 
Craft, C. D. Crandall, W. F. Henry, 
Mayor B. G. Gregory, B. V. Lesser. 

The committee in Crawford County 
is: Carl Bender, Lawrence B. Starr, 
J. Park Jackson, James G. Leslie, 
Arthur B. Leberman, all of Meadville. 





STATE AGENCIES ATTACKED 


Meeting Called in Chicage to Discuss 
Practices of Making Automobile 
Ropermnnns 
Eastern members of the state agency 
committee of the National Automobile 
Conference will meet in Chicago the 
latter part of September. A decided 
effort will be made to enforce control 
over state agencies. The agency situa- 
tion is creating what may result in a 
breach between the marine and the fire 
companies. As has been pointed out, a 
number of companies, among them sev- 
eral marine organizations, are claimed 
to be appointing state agents where no 
such appointments should be made. It 
is feared that many company execu- 
tives are not in sufficiently close touch 
with what is going on in their auto- 


mobile departments and closer super- . 


vision will be asked for. 

The United British has appointed 
White & McCurley agents of the Com- 
pany at Baltimore. 


AT OQUAGA LAKE, N. Y. 


Many Insurance Men There on Vaca- 
tion—Some Entertained by Bing- 
hampton’s Mayor 


y 


At Oquaga Lake, N. Y., a number of 
fire insurance men and women have 
been spending their vacations. They in- 
clude Walter Huethwohl, with Flindell 
& Co.; Ralph Fay, London & Lan- 
cashire; George Fay, Queen; John Ger- 
des, Gerdes Bros., and Miss Grace Clark, 
of ‘Faulkner-Simmons Co. John J. Can- 
ning, of the Brooklyn Offce of the Con- 
tinental, who returned this week, en- 
terta'ned Mr. and Mrs. Huethwohl on 
a motor trip from Oquaga Lake to Bing- 
hampton. While in Binghampton the 
party called upon Mayor Harry C. Walk- 
er, candidate for Lieutenant-Governor 
on the Democratic ticket, and later 
were his guests at the Country Club, 
Johneon City. 


THE REPUBLIC FIRE 
Because of delay in getting supplies 
into the hands of agents, the new name 
of the Teutonic Fire, The Republic, 
will not become effective until October 
Ist. 
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Tells Agents Their 
Business Is Menaced 


LETTER OF PRESIDENT JAMES 


Northwestern National Executive Re- 
cites List of Government’s Insur- 
ance Activities—Warns Agents 


President Alfred F,. James, of the 
Northwestern National Fire, has mailed 
a letter to his agents saying the busi- 
ness of fire insurance is in danger and 
asking them to use every effort they 
can to combat the menace of the Gov- 
ernment taking over the insurance 
business. His letter follows: 

To our agents: 

The business of insurance is at stake. 
Many of us do not yet realize it, and 
others have just awakened to the grave 
fact Powerful forces are at work at 
Washington to secure governmental 
control of all branches of the business. 
Socialistic measures which smack of 
Prussianism have, as you are aware, 
been introduced in Congress, which 
are a serious menace to the existence 
of that great necessity to America’s 
future private insurance, Does not 
the following list of these activities 
justify this conclusion? 

Governmental War Risk Insur..nee for 
Shipping 


Gans measure, prepared by Hloward Gans, 
attorney for the Treasury Department, provid 
ing insurance for «ll war properties and food 
stuffs (which fortunately did not reach 
Congress) 


Proposed law to rehabilitate twenty-four 
enemy owned companies as American com- 
panies. (Will not these companies be “sold 
to the United States” as permitted by the 
bill, and thus form a substantial nucleus for 
a fieet of Government-controlled fire insurance 
companies?) 

Decision not to cover merchant ships now 
being launched, 

Introduction of bill to create a Liberty In 
surance League, authorizing a Three Ilundred 
Million Dollar Insurance Company, to carry 
insurance of whatever nature 

Order to railro ds and railroad steamships 
not to renew fire insurance on their properties 
or cargoces 

Assumption of liability under railway mort 
gages protected by insurance 

Hostile attitude of Capital Issues Commit 
tee toward new private capital in insurance, 

Sen; tor Lewis’ bill to extend Bureau of War 
Risk Insurance to include industrial workers 
for all classes of insurance. 

Bureau of Farm Risk Insurance Bill 

Says $25,000,000 Premiums Lost 

Upwards of $25,000,000 of fire and 
marine insurance premiums have al- 
ready been withdrawn from private in- 
surers and assumed by the Government, 
meaning a loss to the companies of in- 
surance on railways, ships, cargoes, 
wheat in terminal elevators, ete. Fur- 
ther loss of insurance on telegraph and 
telephone properties taken over by the 
Government may be expected, and the 
end is not yet. 

In view of the wholehearted, loyal 
support and co-operation given by in- 
surance companies and their agents 
everywhere in the prosecution of this 
war, and the conservation and protec- 
tion of our country’s resources, it is 
difficult to understand why this great 
business, fittingly termed “the hand- 
maiden for commerce,” upon which all 
credit depends, should have been singled 
out for governmerital competition, and 
it may be absorption, particularly in 
view of the repeated declaration of 
the Government to stimulate business, 
not to injure it, and that all business 


should receive a fair profit for work 
done, and a fair return on the capital 
and service involved. It is stated on 
good authority that several branches 
of the Government have negotiated di- 
rectly with insurance companies, ask- 
ing that the commission to local agents 
be cut out, and that the Government 
be given the insurance at less cost. 
We cannot conceive why our agents, 
nerforming an essential service, should 
be eliminated, and other lines of busi- 
ness allowed to make their normal 
profit or receive compensation on the 
cost-plus plan and you will endorse 
this position. 

Present System Has Stood For Years 

The present system of insurance has 
stood for years a mighty bulwark to 
enterprise, initiative and thrift, and the 
rreatest single economic safeguard of 
this nation’s prosperity. This business 
is adequate; it needs no supplement 
of Government indemnity,—it does need 
and deserve the constructive influence 
of its support and co-operation, not 
destructive encroachment, interference, 
shackles and suppression. We main- 
tain that Government cannot constitu- 
tionally take over or conduct the exist- 
ing system of insurance, nor deprive 
the states of this Union of their right 
to regulate, control and license insur- 
ance companies, and that such an at- 
tempt will result in the most strenu- 
ous opposition and ultimate failure. 
Other countries have learned by experi- 
ence that no Government has or can 
furnish such service as that supplied 
by the insurance companies; nor such 
indemnity at as low a cost as that 
made possible by them, notwithstanding 
the ridiculous estimate emanating from 
Washington that Two Hundred Million 
Dollars will be saved annually by the 
Government -on railroad insurance— 
the fact being that the entire yearly 
income of the companies on this classi- 
fication, fgnoring losses and expenses, 
has not exceeded Twelve Million Dol- 
lars. In the United States, this great 
business, classed as essential, is done 
by upwards of twelve hundred fire and 
marine companies (stock and mutual), 
representing approximately One Billion 
Dollars of assets, invested and re-in- 
vested in Government, state, muni- 
cipal and other securities. These funds, 
not withdrawn from the support of 
general business, are held by the com- 
panies to safeguard the insuring public 
against disaster. This business gives 
employment to at least two hundred 
and fifty thousand persons, and is man- 
aged by men who, it being their life- 
work, may be regarded as experts in 
the undertaking. 

Whether as individuals or as a Com- 
pany, we will take second place to none 
in point of patriotism. In war time 
many things are necessary which the 
common good does not demand in times 
of peace, but we submit that insurance 
must be preserved, that the destruction 
of this system built up through a cen- 
tury of evolution and experience is in 
no sense necessary to “winning the 
war.” that it would be manifestly un- 
‘wst to private interests and contrary 
‘fo public policy, and that great and 
ominous danger lurks unobserved in 
many of these “war time” measures 
which those committed to a paternal-. 
istic or bureaucratic system desire. 

ALFRED F. JAMES, president. 
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Increase Tobacco Insurance in writing what is known as ‘mercan- tinct policy procured through a licensed 





BROKERS ACTIVITIES 











With Naval Reserve 

Having joined the Naval Reserve, 
James S. Bannon, placer for Bertsch- 
mann & Malory, New York, has re- 
signed. George Denhard, formerly with 
William L. Perrin & Son, has taken 
Mr. Bannon’s place. 

+ 6 @ 


With Block Earl & Manuel, Inc. 

Block Earl & Manuel, Inc., in an- 
nouncing the fact that John J. Schonen- 
berg is now with its office says: 

“We take pleasure in announcing 
that Mr. John J. Schonenberg has 
joined our staff and he will be associ- 
ated with Mr. Earl in our insurance 
department. 

“Mr. Schonenberg commenced his in- 
surance career with Hayward & 
Wreaks some twenty years ago, con- 


tinuing with Walker & Hughes, later 


with Willcox, Peck & Hughes and then 
with Willcox, Peck, Brown & Crosby, 
having resigned as of August 15th, 1918. 
“There’s an art in preparing, negoti- 
ating and handling insurance contracts 
that we understand.” 
es 86 @ 


Merchants and Miners’ Transportation 
Company 

Indisposition on the part of many 
shippers to send goods by way of the 
Merchants and Miners’ Transportation 
Company, Baltimore, because that Line 
did not provide war-risk insurance cover- 
ing U-boat activities, will probably be 
allayed by a new schedule, just an- 
nounced by the Company, covering war 
risks. The insurance involved in the 
new tariffs will apply only at present, it 
is understood, to points of final and in- 
terior destination, such as, for example, 
from Baltimore to Atlanta. It will not 
apply on port-to-port shipments, as 
from Baltimore to Savannah. The 
reason of this lies in the fact that on 
interior shipments the railroad com- 
panies bear a part of the war risk, be- 
cause they help transport the goods, 
but on the port-to-port shipments the 
steamship company alone is responsible. 
It is said, however, that officials of the 
Company now are working on a plan 
to smooth out this complication and 
that the war-risk provision will in due 
time be included in the _ port-to-port 
tariffs. 


At a meeting of the tobacco mer- tile floater’ policies. A good many of resident agent and must not allow any 
chants it was decided to increase the Such policies are written through east- brokerage commission to the non-resi 
insurance on stored tobacco in the @'! brokerage firms covering properties dent brokers placing the same. Com 
State Tobacco Warehouse from 10 to f large manufacturers or dealers wher- panies and their agents are both held 
20 cents a hogshead. This action was CVer located. Such policies cannot responsible and their license to do busi- 
taken after it was announced that. be- legally be written by companies li- ness in the State is subject to revoca- 
cause of lack of space an embargo on censed in this State. If a company tion provided any part of a commission 
tobacco to be stored in the state ware. licersed by this department accepts is paid to other than a resident agent 
house was effective. Prices on the best SUCh a line it must cover the Wash- or a broker licensed to do business in 
grades of tobacco fell off seven cents ag i™ston risks under a separate and dis- Washington.” 

a result of the embargo, but it is said j= 
that the tobacco growers are not worry 


ing over the fact that no tobacco can Ss. f . BISHOP ‘ oO. 


be shipped here until the embargo is 








lifted. Buyers are said to be out in the Revresented at AGENTS FOR 

country now buying up all the tobacco 95 William Street, NEW JERSEY 208 Broad Street, 
they can and leaving it in the barns Elizabeth, N. J 
of the raisers. The latter, expecting Phone, 47 John —— 588 Elizabeth otis 














higher prices shortly, are content to 1 a 
hold and are not even anxious to sell 
now, it is reported. 


es WILLIAM C. SCHEIDE & CO,, Inc. 


Watching Mercantile Floaters HARTFORD, CONN 
» . 


In his annual report Commissioner 
Fishback, of Washington, says: “The Re-Insur n i 
Department is now gathering informa- A . All Branches 
tion relative to the methods pursued 
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Increased American Marine 
Insurance Facilities Imperative 


The readers of our column will rec- 
ollect that on many occasions we have 
written articles pointing out the nec- 
essity of increased marine insurance 
facilities to protect American shipping 
after the war, and that it was the duty 
of our Government to encourage such 
facilities and not to suppress the same. 

We have explained what contingencies 
would arise, as near as human intelli- 
gence could foresee; and this article 
does not contain any new arguments 
along the lines already presented, but 
is occasioned by an article which ap- 
pears in the best English shipping pa- 
per, “Fairplay,” under date of July 25th, 
and in part, reprinted in this issue. 
The writer might add that the editor 
af “Fairplay” is a very learned and 
able writer, exceptionally well posted 
on all matters appertaining to world- 
wide shipping events, and has ex- 
ceptional knowledge of marine insur- 
ance affairs, especially for one who is 
not actually engaged in that business. 

The article in question is well written, 
and points out just exactly the condi- 
tion of affairs which will exist after the 
war is over. America will he the world’s 
competitor for the world’s trade. We 
have always claimed that would be the 
case, and we now have it stated in 
public print by one of the best English 
authorities, which we must accept as 
final and conclusive. 

After Peace 

There is no doubt in our mind that 
after peace is declared, the keenest 
kind of competition will set in for the 
world’s over-seas trade, and notwith- 
standing the splendid financial, ship- 
ping and man-power which we have 
given and furnished to our Allies, 
when it comes to competition for busi- 
ness, although it will be friendly, the 
same will be conducted on business 
lines strictly, and not on friendship 
basis, and it will be the survival of the 
fittest. Then why not prepare? It is 
admitted that we have the ships and 
the money, which no one can deny 
the only one appareyt weak point in 
the whole situation is that we have not 


large enough morine insurance facilities 
to tuke care of our ‘arge fleet of Amer- 
ian vesscls, and st?’s must be taken 


et once to remed, thi: defect, and in 
der to do this our morine interests 
must unite to build up ite same, and 


our Government officia must recog- 
iz? the importance f the same and 
help build up such a system, which 
y tem and facilities ca not be built 
up unless some of the officia's change 


their ideas which have beer recently 
pit into effect by taking avvay the busi- 
ness which the American Companies 
had on their books prior to the war, by 
assuming marine risks on every Amer 
ican hul! which has been command- 
eered, as well as considering the ad- 
visability of assuming marine risks on 
cargoes carried by them; also by tak- 
ing fire schedules away from fire com- 
panies, which were placed by railrcad 
companies with the fire companies 
prior to the Government control of the 
same. As far as the fire companies 
are concerned, they are the logical 
ones to look to for the up-building of 
the necessary marine facilities to take 
care of our increased marine insur- 
ance needs. 


To Maintain Our Supremacy 
In order to maintain our supremacy 
for the increased vessel property which 
we now have and will have after the 
war, we must have increased facilities 
to take care of the same, as capital 


will not invest money in vessels unless 
they can have insurance for the same, 
and if they find they are compelled to 
go to Kngland for insurance and can be 
discriminated against by being asked 
to pay a higher rate for their insur- 
ance over which an English shipping 
firm has to pay for a similar vessel in 
the same trade, we will lose the mate- 
rial advantage which we now have and 
which we are entitled to have, especi- 
ally as there appears to be a state- 
ment in the article under discussion 
that our fabricated ships are not up to 
the standard of English contract built 
vessels. We claim that every steel 
vessel turned out of our shipyards dur- 
ing the past year is as good, if not 
better, than any steel vessel turned 
out of any yard in the world. As far 
as wooden vessels are concerned, some 
of our experts do not agree as to their 
desirability for transatlantic trade. If 
they are not fit for this trade, the fact 
will be discovered before the war is 
over, and they can be confined to short 
coastwise voyages for which they must 
be serviceable. 


Says Our Vessels Are of High Standard 


If this idea that our vessels are not 
up to the standard of English built ves 
sels continues to exist, in the event of 
private owners of these vessels being 
compelled to resort to English market 
for insurance, one can readily see that 
they will be called upon to pay a high- 
er rate, because they are under the 
impression that our vessels are not well 
built, and in order to avoid such a con- 
tingency, should the same arise —which 
would surely arise, we must be pre- 
pared to see that our vessel owners re- 
ceive fair play. 

The writer of the article seems to 
take issue with his Government. be- 
cause vessel owners are not fairly 
treated, stating that the American ves- 
sel owner receives a materially higher 
compensation for the use of his ves- 
sel under the ‘bare boat form of charter 
than an English owner receives from 
his Government, which is quite true, 
but the American owner is at a dis- 
advantage over the English owner be- 
cause he does not know on what. basis 
he will be compensated if his boat is 
lost while in our Government's employ. 

With these facts in mind, it will be 
seen that it would be to the interest 
of all parties engaged in shipping and 
marine insurance matters, as well as 
the entire population, to get together 
and work for the common interest, to 
see that we maintain our apparent 
Supremacy for the over-seas trade, and 
as we view the matter, marine ingsur- 
ance is one of the most vital things 
which we have to provide for, inasmuch 
as we have the vessels and the moneyed 
interests to take care of the same, 
OBSERVER. 

“FAIR PLAY” ARTICLE 

Interesting excerpts from the article in 
Fal Play” mentioned in the above article 
follow: 


far as the military help of the United 


States is concerned we are only at the begin- 
ing of things I am putting no undue weight 
the effect of the counter ttack on the 
Marne in’ which her troops have gathered 
ich lavrels. The past few months have shown 
how stutely opportunist the German High 
Command can be. They may have failed in 
Chamoagne. but directly they find their efforts 
will be fruitless they will stop frittering sway 
their strength by the resist nce to those ef 
forts it not only proved how true was the Amer- 
ican mettle and gave happy auguries for the 
herce fichtine months aherd of us. but also it 


afforded the best of omens for the vears to 
come. If, when war ceased, we and the United 
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States were to rush into a bitter battle of whatever may happen, one thing is certain, 
commerce it is no exaggeration to say that we that no dark thoughts can be harbored in the 
should do almost as much to discount the light of the memory of what she has done and 
good that Germany's defeat would bring with is doing. And yet, in saying so, I have en- 
it as if the conflict had ended in a draw. The tirely ignored the “political” frontier posts; 
world will look at America and to us so to and it would be impossible to discuss the 
adjust the balance of trade that the basic economic situation as between America and 
needs of all are crushed into absolute submis- ourselves, if I were to hesitate about doing 
sion, There undoubtedly will be found among so at the bidding of those who, it may be, 
the present neutral nations, not to speak of come of that rather numerous class who feel 
Russia and in and out of Asia, some willing intensely irritated at reading any views which 
to play the game. do not happen absolutely to coincide with 

——— their own. If peace were to come to-day or 
within a year the political situation in the 
United States would overshadow the whole 
earth, for in manhood, wealth, and productive 


It may be that we and America will have 
once more to go over the top under the peace- 
ful drumfire of the commercial travellers. It ’ , 
mav be that our objectives will have personal Capacity — she would be far and) away the 
as well as international ends in view. But, (Continued on page 18) 
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Suppose that you are insured in the United Life and Accident Insur- 
ance Company of New Hampshire for $5,000 under the Company’s Triple 
Indemnity Plan, what does your Policy guarantee to do? 


ANSWER: 


FIRST, it guarantees that ip case of death from any canse. $5,000, the face of 
the Policy, will be paid. 

a SECOND, that in case of death from any ACCIDENT 

face of the Policy, will be pajd. 

NEW BANK BURGLARY POLICY THIRD, that in case of death from certain SPECIFIED ac 
o THREE TIMES the face of the Policy, will be paid. 

BUT THIS IS NOT ALL. The Accident Disabiljty Endorsement FURTHER 
guarantees that in case of total disability as a result of accidental injury, the Com 
pany will pay direct to YOU at the rate of $50 PER WEEK during such disability, 
but not to exceed 52 weeks, after which the weekly indemnity will be at the rate 
of $25 PER WEEK throughout the period of disability. Can insurance do MORE? And 








“Snatch Theft” 
Losses Covered 


Greater Need For 
Boiler Insurance 


ee 


10.000, of DOUBLE the 


» ? 


MUCH O1.D MATERIAL IS USED 


ident, $15,000 
Safes Protected After Removal By 
Thieves or Robbers or Their 


Use and Occupancy Cover Particularly 
Valuable—Country Being Combed 
for Available Boilers 

















Sa aineadiba aie 


the war has upset conditions 


How = 4 North Carolina, South Carolina, Tennessee, Georgj;a, Delaware, Maryland, Mississippi, 
in the steam boiler insurance business The new copyright Bank Burglary Kansas, Missouri. An opportunity for Life Insurance Salesmen of ability. Address: 
is told by J. M. Rausch of the Mary- and Robbery policy, to be known as 


land Casualty. Mr. Rausch says that 
the abnormal conditions brought about 
by the war have practically upset all 
former calculations, at least insofar as 
boiler use and occupancy is concerned. 
What was possible several years ago 
is utterly impossible at this time. 
Heavy Indemnities 

For example, take a case where a 
large line of use and occupancy insur- 
ance is asked for. Quite a number of 


Accomplices 





the 1918 form, is now ready for use 
A number of changes have been incor- 
porated in the new policy designed to 
make the language clearer. There are, 
however, various most material im 
provements. A B. Ruffin, former sec- 
retary of the American Bankers Asso- 
ciation and now New York manager 
for the General Accident, is author of 
the policy, but the copyright will be in 
the name of the American Bankers 
Association. 


why should any man be satisfied wit 








t a policy that would do less? The cost is low. 
Agents wanted in Maine, New Hampshire, Vermont, Connecticut, Pennsylvania, 


United Life and Accident Insurance Co. 
Home Office, United Life Building 





Concord, New Hampshire 








Improvement in 
Ohio Statement 


STATE FUND REPORTS RESERVES 


served that there are two items in the 
statement of assets known respectively 
as “inactive account, $3,386,000" and 
“active account, $466,000." What these 
accounts represent remains a matter of 
mystery so far as the statement of the 


é “ Fund is concerned N ‘] ‘TMs as 
. . eas i el 7 - No such terms a 
policies have recently been written with The principal changes in the policy Method of Presenting Financial Status ‘hese appear in the blanks pa Which 
a daily indemnity as high as five thou- fojjow: Still Puzzling to Many Insur- other companies prepare their state 
sand dollars, and with a total limit All bank burgl.ry policies heretofore have ance Men Se ae Seance 


under the policy of three hundred days. 
A proposition of this kind or in fact 


Several years ago it was possible to 
calculate within a reasonable degree of 


assumed liability for attacks upon the equip 


ment of the bank only while such equipment 


any other place .fter removal by 


} thieves or 
robbers or their accomplices.” 


The ropvery ot 


Reports of the Industrial Commission 


tuaries who are in close touch with 
such matters from day to day have been 


pity that all the work of the National 


Convention of Insurance Commissioner 


any proposition involving use and oc- a ae hy + prvnagyy FF agg — of Ohio on the condition of the Ohio in preparing a uniform blank, the items 
| iain toma te : .y ing > policy. € new policy extends the rot sieittiainins ave alway: hi + 3 : ¥ 
cupancy insurance 1s most pe rplexing coverage to the safe or safes while located State Insurance Fund have _always of which are generally understood 
and difficult to dispose of at this time. ji the banking rooms “or while located in been difficult to understand. Even ac- should be ignored by a state monopoly 


Which is supposed to do things for the 
people of the state even better than has 


accuracy as to what could be done in eee dee BP - Nistbitity ~~ a unable to follow those who prepare been possible by the companies them 
: oto ret 1 4 ) e usu: am -guls " . > . 7 ” 

the way of replacement, how long it Giice jours of the bank. The new ‘pakee bee the Ohio statements in some of the selves, 

would take to replace certain machin- vides that the insurance company shall be most important details. Funds like Scale of Benefits 


ery, buildings, etcetera, but under the 


liable for robbery or hold-up not only dur 


that of Ohio are laws unto themselves. 


itions ¢ -alculati y the gular ¢ murs of tl! : “ The actuary of the Ohio Fund sets 
resent conditions all our calculations 1p on eee hile Roe gop = _ _ They can make up their statements in forth in his report that the Chie nee 
: ee : i ) 1 0 6 ore officers o - i 3 scale 

are for nought. One might be able to ,»,, employees are engaged at work in the any way they choose. They can use 


locate a necessary piece of machinery 
to take the place of machinery which 
was wrecked by the explosion, only to 
find that it cannot be shipped on ac- 


said premises.” 

Dispute has arisen from time 
the amount of return premium due the 
on cancelled policies. In order 


to time as to 
bank 


to ensure an 


terms and phrases to describe certain 
items of a financial statement which 
are unintelligible to experienced men in 
the busitess, thereby leaving in doubt 


of benefits is higher than in other 
states and uses New York as an ex 
ample The National Workmen's Com 


pensation Service Bureau has made a 


: J exact unearned return premium on all can- careful study of all the law differen 
count of an embargo having been cejjations it has been provided in the eon what the statement is supposed to con- tials and has cumeatel them oa ole 
placed on shipping. policy that all unearned premiums shall be vey. The Ohio Fund can make its re- ‘ y 


Old Boilers Being Used 
Boilers and boiler materials and ma- 
chinery are especially difficult to secure 
just at this time. The scarcity of steam 
boilers, for example, is so great that 


“computed pro rata.” 
The liability of the insurance company for 
robbery has heretofore been limited to a 
felonious and forcible taking of property by 
violence inflicted upon the 
in the actual care and 
erty at the time, or by 


person or persons 
custody of the prop 
putting such person 


ports in any way it sees fit, ignoring 
entirely the use of the blanks pres- 
cribed for the use of all other insur- 
ance organizations. Considerable ef- 
fort has been made to have the Fund 
report in such a way that all can un- 


compensation states, including Ohio. 
In the most recent calculations of law 
differentials, which take into consid- 
eration all changes in the law, the Ohio 
scale is to the New York gcale as 1.67 
is to 1.91 of the old Massachusetts law 


the entire country is being combed and persons in he Pg A ag > The new pol- itl pcr : iin sat oo eee In the New York Manual the rates 
every old boiler that can be found is one aa heagpocie: 5 sll ge Phen a derstand the various items and s € represent cerain relativity of hazard 


being inspected for the purpose of put- 


in the presence of such person or persons, and 


just comparisons can be made with re- 


For example, the rate for a machine 


ting it back into service. Factories of which such person or persons were actually sults in other states and in other types shop is 2.10. The rate for brass goods 
that have been turning out certain ma- cegniz:nt at the time of its occurrence.” As of carrer, such as mutual and stock manufactures is likewise 2.10. In Ohio 
chines are now making ammunition. co ai ee ee 4 aoe roe companies. the scale rate for a machine shop 
An order for almost any kind Of @ jyiced Hanket bond or in the Lloyd's. Be we Better This Year is 1.25, while brass goods manufacturers 
machine today would probably take it is to he expected that this change in the The statement issued this year is are called upon to pay 62 cents. In 


many months before delivery, so that 
an underwriter is altogether at sea in 


new policy will pay 
banks 


many losses of member 


covering which heretofore they have 





rather better than its predecessors. The 


stances of this kind are extremely 


: . had no claim, financial statement, as of May 15, 1918, Tumerous in the table of Ohio rates 
attempting to calculate me yg = indicates that the Fund has it seems !t is at once evident that a cold com 
time it would take to replace a plan been placed upon a capitalized value parison between Ohio and New York 


and put it in operation in the event 
of it being destroyed by a boiler ex- 


MAKING SHIPBUILDING RATES 


A series of meetings has been held 








that the man- 
reserves to 


words, 
aside 


basis. In other 
agement is setting 





rates, even if all other elements were 
equal, is out of the question, 


plosion. by tl ' sa ti “ae s bring all claims to maturity. This is In addition to this the assumption 
"| ste —_ srsonal PY the Compensation Bureau and the bring all claims naaggrsee’ aad es haa ade by , io F 
— . he aire * ne eae ie a New York Rating Board relative to shown by the fact that with assets of presen ns ‘ ' made by eee oe 
reed a ance lain ‘mal conditions to Sovernment contract work, especially about $12,000,000 the Fund reports a 4“ Caney, = ry ; CTORENS ‘ i . rej 
ae — 9 .~ "- the cost of 45 it relates to shipbuilding. Reports loss reserve of $8,500,000, which amount rates cweNty pel cent they become fair. 
the same extent, noua ane eee aq have been made by the legal, actuarial, is sufficiently large to be credible. ly comparable with the New York 
roperty replacement has increased as y tn gal, uarial, ’ F rates is absurd and would still be ab 
- — ee . to fc - hundred per engineering and underwriting com- There is also an unearned premium fétes fs avsure am ay th: Ohi 
— ese r ce extent on mittees. These reports are now being reserve of $1,500,000 which makes the surd if Mt wees nig el —_ — 
pice ee en Se ee taken under consideration collectively total reserves of the Fund $10,000,000. ne ag _ more liberal than ew 
certal rials. g 0 sion hit " gre ing that the assets are of good ork benerts. 
es é atures to be and the recommendations of the com- Assuming tha ass : v4 thong . isi a 
The mere important feature tl " Mittee will be then considered by the quality, this leaves the Fund a free After all, im spite of the criti -1SMs 
considered when passing upon the ap- ia denartmea : 9 should be ob- heard of the Ohio Fund’s statement, it 
Bena ‘ aight boiler i Surance department. surplus of $2,000,000. It should be ob- ° . 
plication of a policy for straight boiler is looked upon as an improvement upon 
insurance (property damage, death and those of previous years in that it shows 
personal injury coverage) are: — . that the Fund is putting up a reserve. 
. First—The condition of the a Something New But from the manner in which the re- 
second—C: anagement. — . : tas are made ody k 's wheth- 
Ms Secale SHS saneeG Residence theft insurance at one-third the former ports are made nobody knows wheth 
le rhird—Location. ea ng : it Call for er the reserves put up are sufficient 
d Four—Moral hazard. rates. [his is every broker’s opportuni 7 Besides, the Fund’s method of getting 
# ee particulars about our new Full Value Residence Theft up its statements is so at variance with 
fe OPINION ON COST PLUS Policy. Regular rate of brokerage commission paid. that in general use, that it remains 
. While an effort is being made to ob- e difficult to tell just what is meant by 
e, tain special rates on government work ( . ] Accident | various terms used. 
el being done on the cost pius basis, the enera | A th ir aras men who ar 
o opini is sing expressed that there P Among the insurance men © are 
: on ss be ‘Gucteaniion because the Pe and Lie © | prominent in the work of the War Risk 
or r] « “ . d | sila " r. . . ‘ ae . 
e law provides that rates must be based Assurance Corporation, Ltd. ey pa merge pec _ — 
le on the hazard and that there can be wee p New aa . ; B neeor gage 
e no discrimination among risks of like General Building PHILADELPHIA of the R ontinenta asualty an¢ 
? hazard et Charles F. Nesbit, head of the Bureau. 
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Frizzell Still Missing 

Lieutenant Charles F. Frizzell, Jr., is 
still on the list of missing and is be- 
lieved to have been taken prisoner by 
the Germans. The hope that he is safe, 
although a prisoner, is borne out by 
the number of prisoners taken at the 
time he was reported to have been 
missed from the ranks. Since that 
time there have been comparatively 
few prisoners reported. Mr. Frizzell is 
son of the assistant manager of the 
Royal Indemnity. 


Lost on Torpedoed Tanker 
William T. Stillman, who lost his life 
with the torpedoing of the oil-tanker 
“Kellogg,” was manager of the Provi- 
dence branch of the American Surety 
when he enlisted in the United States 
Naval Reserve force in May of this 
year He had been with the company 
six years, serving first as assistant 
manager of the Hartford branch. 
Now With Commercial 
Michael Sussillo has taken a position 
with the Commercial Casualty as chief 
automobile underwriter in the automo- 
bile liability department in the New 
York office. He was in the claim de- 
partment of the Fidelity & Casualty for 
21 years. 


Wilkins Offers Services 

F. E. Wilkins, New York office man- 
ager for the Commercial Casualty, has 
offered his services to the Government 
and may be called at any time. Mr. Wil- 
kins is an experienced military man. 
He was in the Seventh Regiment, New 
York, for a number of years and was 
also connected with the Essex Troop, 
the crack military organization of New 
Je rsey. 


“Fair Play” Article 
on Shipbuilding 


(Continued from page 16) 


Strongest nation in the world, and, coupled 
with that, is the fact that under the incen 
tive of war she has been able to cut herself 


free from some of those raci.l incubuses which 
in the near past so hampered her full freedom 
of thoughts and movement. We dare not try 
to live in blissful ignorance of what the fu- 
ture may have in store for her; it is only by 
closely studying the politic-commercial situa- 


tion that we can hope that we can measure 
our own chances against hers, and fortunately 
for both of us, of all the nations on earth Great 
Britain and America are the least prone to 

reasoned criticism, particularly if it 


resent 
has a business basis 


For instance, elsewhere in this number there 
is published a highly interesting letter writ- 
ten by the son of the managing director of a 
well-known shipping Company in this country, 
and dealing with the shipbuilaing situation 
in the United Stites as seen by him. In 
the course of that letter are certain statements 
which in ordinary times might ruffle the feath- 
ers of those Americans who, like similar Eng- 








ie 





Will There Be a B. V. D. Policy? 
Speaking of frill-less disability policies 


one underwriter says that Henry Ford 
made a frill-less automobile and got 
away with it, making a phenomenal 6uc- 
cess by selling something that every- 
body wanted at the price they could af- 
ford to pay. The question is, can the 
disability insurance men sell a plain B. 
V. D. policy without lingerie trimmings 
that will satisfy all parties. 


nen, resent any criticism of their country, 
rticularly if it happens to be true. But, it 

i fact, that some of the boats which are be- 
ing hastily fabricated with the specific ob 
ject of helping us to win the war are not up 


to the pre-war standard of shipbuilding in this 
country; it 1s a tact that America must have 
nuch to learn. Those two facts vitally affect 
the post-bellum shipping situation so far as 
this coustry is concerned; but, if alluding to 
them were likely to lead to “political” bad 
relationship, then all that I can say is that 


the friendship of a nation possessed of so 
squeamish a sense of amour propre would not 
© worth considering. America and we will be 
trade rivals right enough when the time comes, 
and it m y be that our handicap will be a 
heavier one than hers. If so, we shall have 


to carry it, that’s all. What the war has done 
for her and for us, however, is that, just as 
there is not the least taint of lurking jealousy 
in our hearts at the success of her soldiers, 
so should the trade race ever go against us 
in the future, we shall seek for no mean 
excuses for our failure, but just plod on until 
we have relearned the trick of getting in first. 
It will take some doing, and the question 
of the present values of British tonnage, with 
which I dealt last week, is very considerably 
involved in it. My object was to endeavor 
to show that the market price of £24 per 
ton for a new single deck steamer of 7,500 
tons deadweight was not justified. Since writ 
ing those notes I have had conversation, and 
correspondence with many leading owners, and 
the general consensus of opinion is that the 
views expressed are entirely sound and well 
founded. On the other hand, naturally enough. 
not all the arguments which I marshaled in 
support of my views are accepted. For ex- 
imple, in one or two instances, it is held 
that, assuming that peace be declared on or 
bout September next year, there will be a 
boom in the freight market for at least three 
years after its conclusion. In support of this 


it is urged that it will take at least three 
years to catch up with the demands of Europe, 
that by the end of September next year the 
british mercantile m rine will show a loss 
on the pre-war total of over 4,000,000 tons 


gross, that every other European maritime na- 
tion will exhibit gaping deficiencies, and that 
the paper increase in American tonnage will 
not eventuate. 


It is further pointed out what cargoes will 
h.ve to be carried from a much greater dis- 
tance than before the war. For instance, sugar 
will no longer be imported from the Continent 

while the accumulated Australian wheat 
stocks will absorb a number of vessels, whose 
absence from the general market must neces- 
sarily react on the world’s freight. In addi- 
tion, it is asserted that, assuming our tonnage 
at the conclusion of hostilities to amount to 
16.000.000 tons gross, a considerable bulk of it 
will be kept on by the Government for bring- 
ing back stores and material from the various 
battle areas; while, as further factors toward 
a boom, it is pointed out that not only will 
the boats taken over by the Government re- 
quire many months to repair, but also that 


the undisclosed amount purqhased by the 
authorities is included in the tonnage still 
running, and, further, that it must not be 
forgotten that steamers will experience unprec- 
edented delays at both loading and discharging 
ports, while the demands of our Allies will be 
such as to prevent vessels being used in those 
trades which would show the best results to 
the shipowners. 


With regard to output generally, another 
orrespondent points out that the general opin- 
ion as to the production of new tonnage in 
ihis country and America is altogether too 
sanguine. In his view, it will be impossible 
for us, owing to the difficulties experienced 
in obtaining the necessary labor, to build 
more than a million and a half tons gross of 
shipping per annum during the war, and that 
the outturn in the United States will prob 
ably not exceed 4,000,000 tons gross next year, 
or only about half that foreshadowed by N 
Hurley, the chairman of the United Z 
Shipping Board. On the other hand, I may 
point out that many experts are looking for 
ward to an output next year of at least three 
million tons gross in the United States; and 
in face of such divergent views it is wiser 
perhaps to keep a discreet silence, though I 
am quite willing to admit that a difference of 
five million tons is sufficient to have wpset 
anybody’s calculations as to the future of the 
freight market. 





Turning to the other side of the shield, in 
another letter which I have received, an owner, 
in order to show what is likely to happen 
to the post-war boom, expresses the opinion 
that the Government will give up most of the 
shipping under requisition, and, if so, he asks, 
what will be the effect of 600 or 700 steamers 
dumped on the market in this country, either 
for outward cargoes, which might be unobtain 
able—or for fixing up homeward cargoes, which 
might be very difficult to secure? And vet 
another owner points out that, assuming that 
the Government by September next year owns 
3,000,000 tons gross of standard vessels, such 
a weight of tonnage hanging over the market, 
and lisble to be let loose upon it at any 
moment, would have an incaleulably deterrent 
effect both on values and freights: and I 
way of remedy, he expresses the view that 1 
the authorities acted wisely, both with re 
gard to the owners’ interests and those of the 
State, they would dispose of the bhoets b 
public auction as they are delivered. In his 
opinion, the conditions of sale might provide 
for the payment of a sixth of the purchase 
price on signing the contract, the boats to be 
delivered to the owners as and when the 
requisitioned vessels were returned, the hal 
ance to be paid in such instalments as might 
be arranged, with the proviso that in the event 
of the loss of the ste mer by war or marine 
risks, the owner should receive back his in 
stalment, plus 5 per cent. per annum inter- 
est. This, my correspondent urges, would 
cause a steady stream of boats to be placed 
on the market, and would not only encourage 
owners to bid, but, incidentally, would keep 
them in business and thus check the tendency 
to retire which unfortunitely is actuating so 
many of them, and is largely due to the diffi 
culty of replacing tonnage to-day at anything 
approaching a reasonable price. 

With regard to another owner who suggests 
that the American boats will have a very short 
life, on the ground that their building and 
design is not up to the British standard, T 
rather fear that, if he is basing his views as 
to an :fter-war boom on the supposition that 
American built boats cannot survive beyond 
three or four years, he is likely to be a lit- 
tle disappointed. To begin with, these Amer- 
ican fabricated boats, and our own standard 
type of steamer are being built for emergency 
purposes. It is perfectly true that in the 
case of both of them every British owner ac- 
customed to building vessels to his own spec- 
ification will be able to pick many holes, and 
other things being equal, he will doubt- 
less refuse to purchase them under any 
consideration. 

But not only are we working under war con- 
ditions, which render it absolutely essential 
that, whitever the type of vessel, it must be 
one of which can he produced in the minimum 
of time (a fact, of course, which has no hear- 
ine at all upon my correspondent’s argument) 
hut also there is no reason to doubt that the 
standard British boat and the American fihb- 
ricated ship will not last quite sufficiently 
lone to take advantace of any after-war boom, 
whether it is over in six months or six years. 
Tt would, of course, be absurd to assime that 


an owner will be prepared to give the same 


price for a five-year-old standard or fabricated 


boat as he would for a boat of similar size 
built to his own specification. Prices will be 
regul.ted by merit and in accordance with the 
laws of supply and demand. But, what has 
to be remembered is that for the American 
boats of about 8,000 or 9,000 tons dead- 
American Government is pay 
ing £40 per ton deadweight, that it real- 
izes that after the war. it will be im- 
possible to trade these vessels at a profit, and, 
iccording to the Secretary of the United States 
Treasury, it is prepared to face the fact that 
they will be run at a loss in and for the 
American trade. If this be so, and 
if the United States authorities have the fix 
inv of the freights of these boats and are 
ready to meet a deficit on working, it will be 
a serious matter for British owners in that 
trade, for, obviously, they will not be able 
to compete successfully with what would 
amount to an unlimited purse. 


sake of 


Similarly with regard to the Commonwealth 
Government, if, with the aid of the swollen 
fleet of steamers which it hopes to possess at 
the end of the war, it can control Australian 
hts to Europe, which might mean so re 
dix ing them as to encourage owners to go into 
other trades where possible, it is not easy to 
take a hopeful view of the future of shipping 
as a business proposition pure and simple, 





Sir Alfred Booth, at the annual meeting of 
the Cunard Steamship Company last week. 
put the matter in a nutshell when he stated 
that, were it not that “another factor—senti- 
ment, patriotism, what you will—comes into 
play,” and that if the shareholders of the 
Company had nothing but their own pockets 
to think of, it was difficult to see what in- 
duec ment there would be to keep the business 
alive. Their boats were, he said, being stead- 
ily sent to the bottom, they were not allowed 
to build new ones; ships of types suitable for 
their trades were not being produced any 
where; there was the tendency to maintain 
Government control after the war, with all its 
deadening effect on enterprise; there was 
labor unrest. 

Again, at the annual meeting of the Royal 
Mail Steam Packet Company in June, Sir 
Qwen Whilipps gave it as his opinion. that 
though high freights might rule for a_ time 
after the war, he saw no grounds to warrant 
the belief held in some quarters that the con- 
clusion of peace would be followed by many 
years of prosperity for British shipping. Ie 
added, however, that “no doubt a certain 
tmount of Government control over shipping 
may be necessary for a very brief period in 
order to ensure essential supplies, but it is 
very much to be hoped that, as foreshadowed 
recently by Dr. Addison, the Minister of Re 
construction, this Government control may be 
relaxed at the earliest possible moment after 
the conclusion of peace.” And he urged 
that the Government should seriously consider 
whether they should take advantage of the 
present high prices of vessels to sell some or 
all of the standard hoats they have recently 
built,-or which are in course of construction, 
to British shipowners, in order that they may 
make good in some measure the gaps which 
war losses have caused in their fleets. * * * 

The United States Government endeavors to 
deal with the shipowners fairly, and not to 
penalize them in order that others may have 
he benefit. For instance, in fixing the “bare 
boat” rate for requisitioned ships, the Si) 
ping Board took the value of a cargo steamer 
at the current market price—namely, L35 per 
ton de adweight and, as a measure of “just 
compensation,” allowed 10 per cent. for de 
preci.tion, 6 per cent., interest, and 9 per 
cent. profit, equal to $3.65, or 14s, 6d., per ton 
deadweight (against 3s. 6d. per ton gross in 
this country), and, to cover the marine in- 
surance, 50 cents per ton were added. On the 
23rd of May, however, the Shipping Board an- 
nounced that these extra 50 cents would be 
deducted as from the Ist of June, the new 
rate being, $3.65 per deadweight ton for cargo 
ships (including tankers) under eleven knots 

speed, with an addition of 50 cents per ton 
for every knot or part of a knot over eleven 
knots; and that for passenger steamers the 
new rate would be $5.25 per gross ton for ships 
under eleven knots speed, with an addition of 
50 cents per gross ton for every knot or part 
of a knot over eleven knots. The American 
Steamship Association immediately protested 
against the proposed reduction, and pointed 
out that the additional 50 cents were added for 
overhead charges, ete. As a result of the con- 
ference, it was decided that a committee of 
steomship men should go over the agreement 
carefully and point out concrete errors. 
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This Company issues contracts as follows: 
Health, and Disability Insurance; 
Insurance, 
Damage). Injury, 


Automobile (Personal 


surance; Fly-Wheel Insurance. ° 





The Fidelity and Casualty Company of New York 
92 LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office—92 William St. 
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Burglary, 


Druggists, Owners and Landlords, Elevator, 


$15,684,739.43 
. 12,471,369,12 


,000,000.00 
2,213,370.31 
63,244,803.06 


Surety Bonds; Accident, 
Plate Glass 


Bonds: 
Larceny, and Theft Insurance; 
Liability Insurance—Employers, Public, Teams (Personal Injury ‘and Property 


Fidelity 


Property Demage and Collision), Physicians, 
Workmen’s Compensation—Steam Boiler In- 
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Paid-In Capital $1,500,000 





DEVELOPING 


A Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 








T. J. FALVEY, President 
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CASUALTY AND SURETY POINTERS 





At times the agent finds 

Why a prospect for automobile 

Premiums insurance who _ agrees 

Are High that this protection is 

much needed by every 

motor-car owner but is inclined to be- 

lieve that the price asked, the premium 
charged, is a bit high. 

Now the price asked for automobile 
accidents is so very much higher than 
the price asked for automobile insur- 
ance that the recital of a few claims 
paid by any company in the business 
will give the most sceptical prospect 
something to think about seriously— 
with the result that if the agent helps 
him tactfully in this thinking, he will 
soon see his real need for full motor- 
car protection and will order a policy. 

ak a * 


That having inside 

Affiliations information is one 

Which Help of the _ strongest 

the Surety Man assets of the surety 

bond salesman, is 

well illustrated by the Maryland Cas- 
ualty, which says: 


Surety bonds, more than any other 


form of insurance or indemnity, seem 
to go to those agents who combine a 
competent and convincing knowledge 
of the business with an untiring alert- 
ness to the “politics” that invariably 
enter into any considerable undertak- 
ing of the sort for which bonds are 
required. One of the western papers, 
in surveying the surety situation in its 
home town, commented upon the fact 
that almost all the notahly successful 
surety agents in that city had developed 
such a close affiliation with influential 
interests that they were always given 
advance information which enabled 
them to settle big surety propositions 
before most of their competitors knew 
that anything was even contemplated. 
For instance, the agent who handled 
most of the good court bonds didn’t 
spend much time in the courts; he had 
a man watching the courts, of course, 
but his own time was largely spent in 
cultivating the friendship of the best 
class of attorneys. And the agent who 
wrote most of the big contract bonds, 
himself a contractor in earlier years, 
had always maintained very close rela- 
tions with other contractors and knew 
months in advance when any large 
undertaking was being planned. 

It is this inside information, which 
can only be obtained by an agent who 
has patiently and thoroughly won the 
confidence of influential men, that de- 
termines the placing of the surety 
bonds that carry the big premiums. It 
is not easy to create such a relation- 
ship; it requires an alert, persistent 
tactfulness joined with the ability to 
render convincing service. But noth- 
ing that pays well is easy; and busi- 
ness connections of this character do 
pay an able surety agent remarkably 
well. 

* * co 

That it is possible 
to build up a large 
and profitable plate 
glass insurance busi- 
ness is shown by 
the achievement of Black, Rogers & 
Company, New Orleans. In 1915 the 
premiums were $6,400; 1916, $6,770; 
1917, $8,470; first six months of 1918, 
$5,014. 


Building Large 
Plate Glass 
Business 
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* There is only one stand- 
Getting a ard by which you are 
Picture of able to accurately meas- 
One’s Self ure your success, and 
that is the standard by 
which you JUDGE yourself. 
You ARE what you decide that you 
are GOING to be. 
Success is a process—of thinking, 
deciding, and DOING. 
Most of the failures of this world 
are made up from those who misjudged 


their own ability. And most of the 
successes are made up from those who 
most nearly understood their own capa- 
city and who went ahead and proved it. 

There are 10 times—and more—things 
that are possible, than are impossible. 
In fact, few things are impossible. 

As you pass the days with yourself, 
what do you think of yourself? Do 
you look upon yourself as a limited 
personage? That is, one who is able 
alone to work within certain limits? 

Did you ever hear of a forceful char- 
acter who put a fence around his view? 

A big man must always have a world 
to look across. And inasmuch as the 
world remains about the same in size 
from year to year, the same chance 
remains for every man to measure his 
abilities with those of the best. 

Some time today (the sooner the bet- 
ter) ask yourself what you think of 
yourself. Perhaps it will wake you up. 
For there are many in this world that 
are dead asleep. 

And maybe YOU are “walking in 
your sleep.”—George Matthew Adams, 
in the Standard “Bulletin.” 

” * ~~ 


A one hundred dollar 
Value of salvage item means more 
Salvage to to the company than a 
Company one hundred dollar pre- 
mium, says the Fidelity 
& Deposit. Every dollar of salvage 
turned in by an agent on losses suf- 
fered on business written by him is 
a dividend paying dollar for the com- 
pany and a loss ratio reducing dollar 
for his agency. The value of an agency 
to a company is determined as much 
by a low loss ratio as by the volume 
of business written. Close attention to 
the collection of salvage is bound to 
result in a reduction of the loss ratio 
of an agency. Both the agent and the 
company, therefore, benefit from their 
efforts in this direction. The Fidelity 
& Deposit maintains a special salvage 
department. 
* * * 
Frank Mead, man- 

Finds Collection ager at St. Louis, 

Systems for the Aetna Life, 

Profitable says that the won- 

derful collection re- 

sults obtained by the Aetna com- 

panies speak volumes for the well or- 

ganized and systematic campaigns con- 
ducted by the collection department. 

It is Mr. Mead’s opinion the desired 
results are obtained through education, 
and the campaigns conducted have en- 
abled him to point out to his agents 
and brokers the necessity of prompt col- 
lections in order to make their busi- 
ness desirable. 

The cost of transacting business in 
this day and age has reached a point 
where it makes it unprofitable to han- 
dle the business of an agent or broker 
who does not remit promptly. I am 
happy to report, says Mr. Mead, that 
the Aetna-izers in this territory are 
up-to-date business men and watch 
their collections closely, realizing that 
the prompt payment of premiums is 
just as essential as the prompt payment 
of claims for the successful conduct of 
our business. 

* * * 
The Fall elections of the 

Preparing current year bring up a 


For Fall wealth of opportunity for 
Elections the surety agent. To turn 
this opportunity into 


cash, however, and to fully realize its 
benefits the agent must be on the job 
early. The successful agent is never 
on the outside looking in. The winning 
position is on the inside, says the Fidel- 
ity “Journal,” standing close to the elect- 
ed or appointed official with the prom- 
‘se to write the bond when it is re- 
quired. It is foolish to postpone the 
soliciting of public official bonds until 
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W. E. SMALL, President 


PETER EPES, Agency Mgr. 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........$1,688,506.87 


BE. P. AMERINE, 

















HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 





The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 


Alonze G. Breeks, Ase’t Ses. 














HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869 


London Guarantee & Accident Co., Ltd. 
OF LONDON, ENGLAND 








F. J. WALTERS 
Resident Manager 
55S JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 
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W. F. MURPHY & CO., Inc. 


RESIDENT MANAGERS 


Chicago Bonding & Insurance Company 
FOR NORTHERN NEW JERSEY 
Union Trust Co. Bldg., JERSEY CITY 


Telephone Montgomery 3283 








FARRISH’S CHOP HOUSE 


Cor. John & William Streets 
THE PLACE in the Insurance District 
to eat lobsters 
NOW IN SEASON 


Whole cold lobster 75c. 
Whole broiled lobster 85« 











after the election. The earlier you get 
into this political race the better. The 
agent whose campaign is in full swing 
with the ending of the primary elections 
stands the best chance of getting the 
bonds when they are to be filed. Your 
campaign should precede the primary 
elections and bear in mind that politi- 
cal prestige still plays an important 
role in this game. Theoretically all pub- 
lic officials are nominated and elected 
by the people, but we all know that 
“the powers that be” have a strong 
hand in the result. The agent should 
try to put himself in a position of pref- 
erence and he should seek the acquain- 
tance of the chairman and secretary 
of the various political committees. He 
should also seek entree with the in- 
fluential members of both political 
parties. 


Seventy-eight per cent. of the men 
employed by the National Workmen’s 
Compensation Service Bureau are giv- 
ing all or a portion of their time to 
the government, helping to win the 
war. 


The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL (APPLETON United States Mer. 

lability Buildi 
33 oman png BOSTOR, ease. 
AGENTS WANTED 




















WANT MOTOR MECHANICS 

Motor mechanics from all sections of 
the United States are gathering in 
New York in response to the drive be- 
ing made by the Motor Transport Divi- 
sion of the Y. M. C. A. for 500 ma- 
chinists and truck drivers for impor- 
tant work in France. The men are 
over the draft age and they have been 
inspired by patriotic motives to take 
up the “Y” work, all of them making 
more or less financial sacrifices in en- 
listing. 

Full details about the work may be 
obtained by getting in touch with the 
nearest Y. M. C. A. secretary or by 
writing E. M. Willis, Motor Transport 
Division, 347 Madison Avenue, New 
York. 
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The Right Men in the Right 







Will Win The War 


HE true American wants to work‘ 

where he will help win the war. 
He wants to fit in. America needs the 
Right Men in the Right Jobs. Only 


when this comes about 
can maximum produc- 
tion be obtained to sup- 
‘port our armies at the 
front. 


The needs of all war 
industries can be antici- 
pated and met by the 
Government if employ- 
ers and laborers will avail 
themselves solely of the 
nation - wide machinery 
which is at hand. The 
length of the War de- 
pends directly on our 
Country’s ability to sup- 
ply all War Industry 
with the best workers the 


It has over 500 branches through- 
out the nation, and 20,000 U. S. Public 
Service Reserve enrollment agents. Ask 
the local post office or newspaper for 

name and address of the 








nearest representative, or 

write to the U. S, Em- 

P — ployment Service, Wash- 
jon ington, D, C. 


“Industry plays as essential and hon- 


yp pig Nyt ok Those employers in 


Soe te ax te Geo eae war work who seek to get 
tions—namely, that industry, doing a . 

aie Se aiaee ae anes a labor through their own 
ees ge or private recruiting 


“Therefore, 1 solemnly 
urge all employers engaged in war 
work to refrain after August Ist, 
1918, from recruiting unskilled labor 
in any manner except through this 
central agency [the U. S. Employ- 

Se mieel I urge labor to re- 
as hereto! 


agencies are interfering 
with the Government's 
machinery and_prefer- 
ring their interests to 
those of the nation. Only 
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vain, we ate able to prove beyond through strict compliance 
all question that ‘the highest and hes ° 
form of efficiency is the spontaneous with the Government’s 


n of a free people.” 
WOODROW WILSON. ropram can the constant, rest- 


ess shifting of labor from one 








war job to arother, with the 
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country can produce the moment they 


are needed. Above all, the Government urges every man 


engaged in war work to sticl: to his job until the 
Government recommends that he change. Any 
man not engaged in war vecrk should put him- 
self at the disposal of the nation by register- 
ing with the Public Servicé Reserve. This 
is a tremendously important duty! The war 
worker ranks with the fighter in the trenches. 
He will help beat the Hun. 


The U.S. Employment Service is 
the official bureau of the Federal 
Government in charge of the distri- 
bution of labor. The President has 
declared that it is the official agency 
for recruiting and distributing unskilled 
labor for war work. 
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This space contributed for the Winning of the War by 
THE EASTERN UNDERWRITER, 105 William St., New York City 
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